




























































THE» WESTERN 
UNDERWRITER 


A Weekly Newspaper of Insurance 
e Publishe:d Thiu:ris:diay's ” 
















ngs“ Sggaae CHICAGO AND CINCINNATI, THURSDAY, AUGUST 23, 1900. 22 Sor Ane 














cma aiaimedenn 
The Leading Fire Insurance Company of America. Incorporated 1819. Charter Perpetual. 
AE TNA INSURANCE CO. 
WAH. KING, Secretary. WM. B. CLARK, President. 4S ADAMS... | Auistant Seoreteries 






; : Cea NORTHWESTERN BRANCH, OMAHA, NBB. 
cpa — wo “Yeee a a ee, Wn. H. Wyman, W. P. Harford, 
Cash Assets, - - * 13,019,411 20 See EB M Ey: General Agent. Asst. General Agent. 
Total Liabilities, - 5 3,861,796 13 = PACIFIC BRANCH, SAN FRANCISCO, CAL. 
NetSurplus,  - . - 5,157,615 00 BOARDMAN & SPENCER, cule 
Surplus to Policy Holders, - 9,157,615 07 siete ailing cy 
Losses Paid in 81 Years, -__8516441,084 50g SU SGERMA LUO RMN CHICAGO, ILL., NEW YORK, 

WESTERN BRANCH, Sa 145 La Salle Street. 52 William Street. 


TNA BUILDING, 413 VINE STREET, 


ILDING, 413 VIN KEELER & GALLAGHER, General Agents. 











co ant The it and per of your income depends on your 
(COPY.) New York, March 12, 1900. . 
Hon. John F. Conell, State Auditor, a anata ae cae 
Linesin, Nebeaska. Your hold upon your customers depends on their confidence in you‘ 
ae = In aoqgotense —_ yom et ge of eng yoo - ae examined Gostwe 
and conditions 0 e Continen msurance mpany, 0 ‘w York, more espec the 
business done in Nebraska. We have veritied their Annual Statement from the general ledger Vaasle oe as on dopents 8 thelr experience with the 
and recapitulation books. Each and all of the bonds, stocks and real estate mortgages have companies in which you insure them. 
been carefully examined and the cash and bank statements checked up to date. 
We examined the list of resisted claims, and found only one in the State of Nebraska. This 
isan oldclaim. it has been before the courts since 1895, and Is now in the Supreme Court, the 
point at issue being the validity of the “Iron Safe Clause.”’ 


Protect yourself by giving them 
The system of bookkeeping is complete and concise and the check upon each department is 
perfect. 


CONTINENTAL policies. 


We desire to call your attention to three items, viz.: value placed upon stocks and bonds, 
unearned premiums and reserve for contingencies. Comparison of the stock quotations 
of to-day and the Company’s inventory value shows that the assets could readily be increased 
at least ten per cent. In the matter of unearned premiums, if figured on the Nebraske basis, 
— — — - reduced twenty per ~~ _ $900,000 sree for ay = ge h 
not requ atall by our statutes. it can thus seen tha the company desi » the 
— could readily be increased nearly two million dollars. These facts of themselves are ; FOR AGENCY APPLY TO 

nt to show how conservatively the company is managed 


way of statistics, which has given us alarge and comprehensive history ofthecompany. | ‘THR QONTINENTAL FIRE INSURANCE CO. 


Respectfully submitted. 


JOHN [. GILCHRIST, | PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
J. A. SIMPSON, ; State Examiners. 











WESTERN DEPARTMENT, RIALTO BUILDING, CHICAGO, ILL. 








D. W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 











Surplus to Pclicy Holders, $3,222,877.58. Total Losses Paid Over Forty-Four Million Dollars. 
CASH CAPITAL, TWO MILLION DOLLARS. 
Outstanding Losses, $271,196.59 Assets, $5,523,649.70 Reinsurance Reserve, $2,029,575.53 Net Surplus, $1,222,877.58 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, O. 


THEO. F. SPEAR and GEO. M. LOVEJOY, Asst. General Agents. H. M. MAGILL, General Agent. 
AGENCIES IN ALL CITIES AND TOWNS. 

















THE WESTERN UNDERWRITER. 


Columbia Cooper 
INSURANCE COMPANY FireInsuranceCompany 


OF DAYTON, O. OF DAYTON, o. 
CONFINES ITS BUSINESS TO OHIO. 








E. M. TuresHer, O. I. Guncxen, | CHAS: D. Mzap, 4H. E.Mmap, Cuas. W. Scone, 
President. Secretary. President. Vice-President. Secretary 


Continental Assurance Company OHIO’S LEADING AGENCY COMPANY. 


OF NORTH AMERICA. Cincinnati Underwrite rs 


Oash Capital and Surplus, $260,000.00 
General Offices, DETROIT, MICH. COMPOSED OF 


ACCIDENT, HEALTH AND PLATE GLASS EUREKA SECURITY 
INSURANCE. Fire and Marine Insurance Co. | Fire Insurance Company. 


Write for circulars on New Up-to-Date Aocident ORGANIZED 1864. ORGANIZED 1881. 
and Health Policy. 


Pay 104 WEEKS for ACCIDENT: 26 WEEKS for | CAPITAL $100,000. ASSETS $290,182. | CAPITAL $160,000. ASSETS $271,769. 
/CKNESS, covering over 200 diseases. SURPLUS $191,199. SURPLUS $186,910. 


ACTIVE AGENTS WANTED. | COMBINED STATEMENT. 
Cincinnati Office, - = 899 Pike Bld g. Capital $250,000. Assets $572,092.80. Surplus $396,892.19. 


Cleveland Office, - - 224 Hickox Bldg. | Xpaspunvs, Secretary. Cincinnati, Ohio. 











is5l. isco. @ i851. isco. 


FIRE UNDERWRITERS AGENCY |} I\T|QNAL INSURANCE 


National Insurance Company, OF CINCINNATI, OHIO. 
General Insurance — State of Ohio Only. 





OF CINCINNATL 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


G. W PoHxLMAN, E. W. Burnet, | 


PRESIDENT. SECRETARY. 


GARDNER E. MEEKS, State Agent, GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. Columbus, Ohio. 


An Quio Company. CHARTERED 1836. A_CINCINNAT! COMPANY. 
== THE== 


WASHINGTON letchants and jianutacturers 


ataieteiien INSURANCE COMPANY, 
INSURANCE COMPANY of Cincinnati, 0. Cincinnati. 
PAID-UP CAPITAL, -* - = $150,000.00 CHARTERED 1838. PERPETUAL. 
and Has Mer evervosuicarion ron O4 WEARS. Capital = = $190,000. Amete = + $276,006 
ACENTS WANTED IN OHIO. WILLIAM H. Catvert, President. | WxvFIELD S. Huxr, Jr., Sec’y, 


MATL HENCHMAN DAVIS, President. E. F. WEISS, Vice President and Secretary. 131 East Third Street. Telephone 787. 


Ohio Farmers Insurance Company 


LE ROY, OHIO. 


G. W. PoHLMAN, E. W. Burnet, 


PRESIDERT. SEcRETARY 














Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January Ist 1900 of $1,088,255.16, reserved 
as follows for the protection of policy-holders : 


Reserve for re-insurance, $888,078.81 
Reserve for Losses and all other Liabilities 65,854.44 
Net Cash Surplus 134,321.91 


: $1,088,256.16 
tina —_____ORCANIZED IN 1848. 
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J. W. CHAMPLIN, eacsioenr. W. FRED MCBAIN, sec’y ano manacen. 


MICHICAN’S 
LEADING COMPANY. 


CRAND FIRE INSURANCE 


COMPANY, 


RAPIDS .........-- 
THE PIDELUTY & CASUALTY COMPANY, 


97 TO 103 CEDAR STREET, N. Y. CITY. 





ME ets udigted Sp ae od 0.6 cB bse rhea oh $ 3,827.582.06 

co htneid otis wade. Behe cae ees 786, 372.01 

NL pin btn tones bee weeneneceat 12,080,495 74 
CASUALTY INSURANCE SPECIALTIES. 


FIDELITY—Bonds of Suretyship for persons in positions 
of Trust. 

CASUALTY—Personal Accident, Burglary, Plate Glass, 
Boiler, Elevator, Employer's, Landlord's and Team's 
Liability. 

OFFICERS: 
GeEorceE F. SewaRp, President. 
Rospert J. HILvas, Treas. and Secy. Henry Crosser, Asst. Secy 


The Western and Southern 








Life Insurance Company 


OF CINCINNATI, 
PAID-UP CAPITAL, - 


PRANK CALDWELL, Prest. 


OHIO. 
$100,000.00 


W. J. WILLIAMS, Secy. 


t=GOOD LIVE AGENTS WANTED. 


ESTABLISHED 1822. 


Rational 
Assurance 
“oe KOMPAMY oriretana 


IN AMERICA. 


UNITED STATES BRANCH: 








HARTFORD, CONN. 





CEORCE E. KENDALL, Manager, 


| 
| 








Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 





Is represented in all the Principal Cities of the United States 
and in Canada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 
TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $700,000,000 
Attests iis Greatness and Favor with the Public. 


| PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 


AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study and 
a experience, can, b Sy his capacity, establish his claim to the 

ighest position in the field. It is within his certain reach. The opportunities for 
merited advancement are unlimited, All needed explanations will be furnished upon 
application to the Company’s Superintendents in any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, New York City, 





OFFICERS. 


J. J. Tompson, Cas’ je~ and Ass’t Sec’y. 

JAMES S. RoBERTS, Ass’t Secreiary. 4 

JAMES M. CRAIG, Actuary. 

Hon. STEWART L. WoopFrorp, Counsel. 
A. H. KNIGHT, Ass’t Medical Director. 


OHN R. HEGEMAN, President. 

ALEY Fiske, Vice-President. 
GEORGE H. Gaston, 2d Vice-Pres’t. 
GEORGE B. WOODWARD, Secretary. 
Tuomas H. WILLARD, Medical Director. 








ORDINARY and 
INDUSTRIAL 


LIFE INSURANCE POLICIES. 


BOTH SEXES, AGES 1 TO 70. 
} Policies Easy to Sell. 
Amounts $15 to $100,000. 


AGENTS WANTED. 


—— 


The Prudential Insurance 
Company of America. 


JOHN F. DRYDEN, Pacsiocrr. 
Home Office, NEWARK, N. J. 
HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 








«2 OHIO ONLY.- 


THE OFIO LIFE 


INSURANCE COMPANY, 
BELL BLOCK, CINCINNATI, OHIO. 





An Ohio Company for Ohio People, Conducted Strictly on a Scientific 
Reserve Basis, Under the Stipulated Premium Law. 


ALL THE POPULAR FORMS OF POLICIES. 


Premium Payments made Anaually, Semi-Annually, Quarterly or MONTHLY. 
A Home Company Under Responsible Management. 


OFFICERS AND DIRECTORS. 


President, O. J. RENNER, of Renner, Gordon & Renner, Attorneys 
Vice-President, E. C. STEINKE, Sec. and ‘lreas. The Grau Piano Co. 
Secretary, COLON SCHOTT, of Tafel & Schott, Attorneys. 
Treasurer, M. L. ALEXANDER, of M. L. Alexander & Co., Fire Insurance, 
Medical Director, 8S. H. SPENCER, M. D. 
Manager, W. A. HUNTER, 
General Counsel, PHILLIP RENNER, of Renner, Gordon & Renner, Attorneys. 


Agents of good address and character wanted inall the cities of the state of Ohio. 





Prominent Position of te Washinton Life asorance Company LONDON GUARANTEE AND ACCIDENT GO. 


OF NEW YORK Among Life Insurance Companies of the United States 
in Invested Securities to Its Policy Holders. 


Real Estste ia New York, - ° e ° - 
Pirst Mortga ee 


$5,356,682.05 


ges, ‘ ° ° ° e ° 7:777-975-.00 
Loans on Collaterals in New York, - - . 460,000.00 
Municipal Bonds, te oe - - - - 468,821.58 
Cash in Bank and Trust Companies, - - . 265,801.96 
Loans to Policy-Holders, - - - - ,861.60 


1 “7 
480,672.88 


$15,903,815.97 
The Controller of the State of NewYork in his Annual Report,just issued, says:—“Real 
estate property valuations in New York county increased more than $322,000,000 in 
the year 1899." Nearly 83% of the Washington Life Insurance Company’s assets is 
invested in real estate and first mortgages in New York City, and is one of the few 
companies earning over five per Cent. on its assets. 
Public attention is called to our new line of policies just out. Send for samples 
to any of our Ohio State. Offices. Lowest possible rates, highest guarantees, 
whoily free from restrictions. Address 


DR. E. C. SKINNER, General Manager, Cincinnati, 0.~ 


We work with and instruct agents. AGENTS ARE ALWAYS 
SUCCESSFUL WITH US, 


All Other Assets, - ~ - - - 











(LIMITED) 


oF LONDON, ENGLAND. 


HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 
A. W. MASTERS, GENERAL MANAGER. 


Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 





ORGANIZED 1869. 


CONKLING, PRICE AND WEBB, ; CHAS. L. RAYMOND, 
Gen’! Agents Iilinois, Missouri and Indiana, Gen'! Agent Michigan, 1229 Majestic Bidg. 
New York Life Blég., Chicago, Detroit. 





THE WESTERN UNDERWRITER. 








Incorporated by Special Act of Congress, 1868. 
——TAE—— 


National LifelnsuranceCompany 


OF THE UNITED STATES OF AMERICA, 





WASHINGTON, D. C. 


——- ——=-—————=—=C, E. MABIE, President. | 





PRINCIPAL BRANCH OFFICE, 157-163 LA SALLE STREET, | 
CHICAGO, ILLINOIS. 


FULL PAID CAPITAL, - - $1,000,000.00 | 
Paid Policyholders since Organization, $6,443,040.99 








First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 
er on 
\CCIDENI 


SPECIAL AGENTS. 
SUB AGENTS. 


INSUR ANCE 


ele ari LOCAL AGENTS. 


mY. Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 


EXCLUSIVE TERRITORY GIVEN. 





ORGANIZED 1851. 


“°° PHOENIX 
MUTUAL LIFE 
| 


INSURANCE COMPANY, 














OF HARTFORD, CONN. | 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ill. | 
ROB'T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. | 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland. 


Illinois Life 


JAMES W. STEVENS, President. 
EDWARD D. STEVENS, Secretary. 


Insurance Company, 
Chicago. 


Issues up to-date and desirable forms of policy contracts 
not equaled in their fairness and liberality by those of other 


(Incorporated under the Legal 
Reserve Laws of IHinois.) 


| companies. Surrefder and loan values guaranteed and 
| written in the policies. 


THE NEW (STOCK RATE) DECREASING PREMIUM POLICY 


| JUST OUT IS A GREAT FAVORITE. 


Competent General Agents Wanted for Chicago, Peoria, St. Louis. 
Kansas City, Philadelphia, Milwaukee and many desirable points through 


| out Illinois, Wisconsin, Michigan, Ohio, Pennsylvania, Missouri, lowa and 


Georgia. 
Write for Sample Policies, Territory and Terms to Field Men, 
ADDRESS THE HOME OFFICE, 134 MONROE ST., CORNER CLARK, CHICAGO. 











NO MATTER WHAT YOU 
ARE CALLED__o> 


Be it Agent, Broker, Canvasser—IF YOUR 
BUSINESS IS GETTING applications for 
life insurance you will be interested in 
reading the booklet entitled “‘A LITTLE 
STORY,”’ which incidentally discloses why | 
some agents are better paid than others. 
Sent free on request. 

| 


THE P2NN MUTUAL LIFE INSURANCE COMPANY, 
921-3-5 CHESTNUT ST., PHILADELPHIA. 

















| 





A Life Insurance Company 


That will protect and advance agents. 

That will promote in the order of merit. 

That issues mutual, profit-sharing policies. 

That issues all modern forms of pclicies. 

That guarantees values and leaves none in doubt. 
That combines income to insured with protection. 
That has a successful record of 21 years. 

That has a ratio of admitted assets to liabilities of 1:30. 


SUCH A COMPANY IS 


‘The FIDELITY MUTUAL LIFE INSURANCE CO. 


Write for agency terms and territory to 
L G. FOUSE, Pres. ALEX. McKNIGHT, V-Pres.. P. 0. Drawer 1536, Phila. 





the [Ipion Central Life Insurance Co. 


CINCINNATI, OHIO. 


$23,703,174.36 | 
3,245,878.00 


ASSETS, January 1, 1900, . ® 
SURPLUS, » bed a © 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents. | 


JOHN M. PATTISON, President. 


T. B. Merrill, 
134 Monroe St., Chicago, 


} 


The ALT L F Insurance Company 

al N A | of Hartford, Conn. 
GIVES RESULTS IN 

LIFE, TERM and ENDOWMENT INSURANCE 


WHICH ARE UNEQUALED. 


The Largest 


ese oe LIFE, ACCIDENT AND HEALTH INSURANCE 


World writing paatadetnent abate 











Assets, January 1, 1900................. $52,850,299. 90 
BEN: codes Oi cco esr eaecideseenet 47,408,084.04 
EN ...; nce wat yovreewan eh tian aa en keen $5, 442,215.86 


MORGAN G. BULKELEY, President. 
Cc. E. GILBERT, Ass’t Sec’y. J L. ENGLISH, Secretary. 
CCLLIN FORD, Manager Southern Ohio Agency, Cincinnati, O. 
F. C. CHAPMAN, Manager No thern Ohio Agency, Cleveland, 0. 
SUPERINTENDENTS GF AGENCIES: 


Frank Bushnell, H. B. Houghton, 
Martford, Conan. Sas Francisco, Cal. 














THE WESTERN 


UNDERWRITER. 8 





The Ohio General Elgency 


COMPOSED OF 
AMERICAN INSURANCE C0. -----.---- of Newark, N. J, 
UNITED STATES FIRE INSURANCE CO. - - - - of New York, XN. Y. 
ALLEMANNIA FIRE INSURANCE CO, - - - - - - - of Pittsburgh, Pa. 


A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St. 
Agents wanted at desirable points. CINCINNATI, OHIO. 


Remember: The Ohio General Agency is a Home Institution. 


| Whitney Opera House Block, 


The Original saat aresisadl @Qeneral Agency. 


BIERCE & SAGE, 


DETROIT, MICHICAN. 


STATE AGENTS FOR: 
CONCORDIA FIRE INSURANCE COMPANY, of Milwaukee, Wis. Organized 1870. 
UNITED STATES FIRE INSURANCE COMPANY, of New York,N.Y. Organized 1824. 
POTOMAC INSURANCE COMPANY, of District of Columbia. Organized 1831. 
WESTERN UNDERWRITERS’ ASSOCIATION (inc.), Chicago. Organized 1898. 
CAPITAL FIRE INSURANCE CO., Concord, N. 4. Organized 18°6. 


We write a general class of business, and 
wish represestation in all good cities and 
towas in the state. 


| AGENTS IN NEED OF COMPANIES, ADDRESS 


BIERCE & SAGE. 
LEADING GENERAL AGENTS OF MICHIGAN. 











>OOOD 0999000000000000000000008 
/s the prime factor that per- 
vades all features of Union 


PROMPTNESS | 0: aime 


Without it, protection is of lesser value. With it, money reaches 
beneficiaries in the shortest possible time. 

Never a moment's unnecessary delay; such are Union Mutual 
methods always. 


UNION MUTUAL LIFE INSURANCE CO., 


PORTLAND, MAINE, | oqyor 
Good Territory Rady for Good A 

Fred EB. Richards, Tees Arthur L. Bates, Vice-Pres. 
THORNTON CHASE, Supt., 84 Adams St., Chicago, III. 


EDSON D. SCOFIEL ‘D, Supt., 1110 Am. Tract Society 
Bldg., 150 Nassau St., New York ity. 
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CERMANIA FIRE INSURANCI’ 


COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1899. 
Cash Capital 


a+ bspsnede dunce N00 8 C04 EE 0e 000 6b 0bS50 Db ewanenecees soe }uaee 
Reserve for Unearned Premiums .....................scsccccceecsuccceeceeee 1,506,907 .4 
| Reserve for Losses under a Pavadcunnt's ccccatttdevinadtinoagactoeye 77,501.11 
| Reserve for all other claims : ownneee oceeasqvoneneconcs 35,823.11 
Bee I ccdvnasdacveubettdernCidaccdss baciiboth deneceavamusbialie 2,093,713.39 
| ee EE a ee ee ee, ee eee $4,713,945.01 


| E. G@. HALLE, Manager, 





HUGO SCHUMANN, President. 


R. VON BEENUTH, . . 
P } Vice-Presidents, 


CHARLES RUYKHAVER, Secretary. 
Gro, B. EDWARDS, 


Gustav Kener, Ass't Secretary. 
WESTERN DEPARTMENT, 


Royal Insurance Bidg., Chicago, Ill. 
H,. W. CLAYTON, State Agent, Troy, O. 





1850 The United States Life Insurance Co. 1900. 


IN THE CITY OF NEW YORK 
OFFICERS 
GEO. H. BURFORD, President A. WHEELWRIGHT, Secretary 
GEO. G. WILLIAMS, Vice-Pres. J. L. KENWAY, Asst. Secretary 
C. P. FRALEIGH, 2d Vice-Pres. WM. T. STANDEN. Actuary 
‘RICH'D E. COCHRAN, ARTHUR C. PERRY, Cashier 
3d Vice-Pres. JOHN P. MUNN, Medical Director 


FINANCE COMMITTEE 


GEO. G. WILLIAMS, Pres, Chem. Nat. Bank 
JOHN J. TUCKER, Builder 
E. H. PERKINS, Jr., Pres. Importers’ and Traders’ Nat. Bank 
JAMES R. PLUM, , . . Leather 





Active and successful Agents wishing to represent this Company may com- 
municate with RICHARD E, COCHRAN, 3d Vice President, at 
the home office, 277 Broadway, New York. 


| 


INSURANCE 
COMPANY, 


THE AMERICAN FIRE 


Philadelphia, Pa. Americanus Sum. 





CASH CAPITAL, - 
Reserve for Reinsurance and all other claims, 
Surplus over all Liabilities, « + = «=« «© « « 


TOTAL ASSETS, JAN. 1,1900, $2,626,441.18. 


THOS. H. MONTGOMERY, President. 
WM. B. KELLY, Genl. Manager, 


NELSON B. JONES, 
Special Agt. for Michigan, Lansing, Mich. 


- « & 500,000.00 
. 1.737,506.62 
388,934 56 


RICHARD MARIS, Sec’y and Treas. 
WM. F. WILLIAMS, Ass’t Sec’y. 


CHARLES L. HECOX, 
Special Agt. for Ohio, Columbus, Ohio. 





7, 


Insurance Company 


THE NEW POLICY GUARANTEES NEW YOR 

EXTENDED INSURANCE, i. = tokes, Pres. * “L, Halsey, 
PAID-UP VALUES AND Vice- a4 ‘HY. Wempie, 2d Vice-Pres. ; 
LOANS AT S PER CENT. ‘oe? > *.°> tia Giffin, Sec.; Fred'k Mackel. Asst. 


Secy.; M. W. Torrey, Actuary; 
Agents Wanted in Unoccupied Territory. Lane, Supt. —7 


R. P. WOODS, Mgr. for Ohio and Nontuaty, 8 222 W. 4th St., Cincinnati, 0 
F. L. MORRELL, Mgr. for Northern Illinois, Chicago. 


Dr. W. B. 


INCORPORATED 18665. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 





Ree Demis TTR os os dvtuisansedecibasdadsadings $3,446,194 15 
SE 12 co vss: nap asuedel $a0uk sels tee tedertas 200,000 00 
Liabilities, including reinsurance ................40e0005: 1,957,311 53 


Pe EN rss. 55s ba So eae dS xba do aos ¥eerhbaeuscuwaees 1,288,882 62 
Cc. 0. COLLMAN, Pres. WM. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Ass’t Sec. 


D. B. SCHULTE, Treas. 
Ohio State Agent, THOS. H. SMITH, Dayton, 0. 





INSURANCE CoO. 
OF KENTUCKY 


MUTUAL LIFE "*3%s6e 


GEO. W. MORRIS, President. W. W. HITE, Vice-President, 
DAVID MERIWETHER, Secretary. JOS. PETTUS, Treas. 


Home Office, Louisville, Ky, 


I OT Pieneaiibie $2, 939,283.23 
I A OO eg a oie vias cletswdd vice steceéasate 92,590.2 
Total Death Claims and]Endowments Paid 3,485,364.74 
$200,000 in Bonds deposited with the State Treasurer for th 
Benefit ofall Poli Seoetee 
Sapeneel of — Aw pry men All claims paid promptly upon receipt 
ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building, - - CINCINNATI, OHIO. 
c. ¥. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


eee eee ee eee eee 





NO OVERHEAD WRITINC. 


LANCASHIRE “company 


MANCHESTER, ENCLAND. 
DIGBY JOHNSON, General Manager. 
TOTAL UNITED STATES ASSETS 





THE 


$2,260,766 
wdnte yah edivbaas 614,157 
Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 
WESTERN DEPARTMENT, 
218 La SALLE ST., CHICAGO. 
CHAS. 8B. CILBERT, Manager. JAMES C. CORBET, Ass’t Manager, 


NET SURPLUS... 


H. M. GIBBS, Special Agent Ohio and W. Va., 
H,. M, WARDLE, Special Agent Michigan, 


Columbus, O, 
Detroit. 





THE WESTERN 








UNDERWRITER. 








INSURE IN A HOME INSTITUTION. 





FEDERAL LIFE INSURANCE COMPANY, 


An Illinois Legal Reserve Company. 


Sound, Progressive, 


Modern. 


Issues a Continuous Life Endowment Policy, which is copyrighted and cannot be written by any other 





Company. This policy is very attractive and has highest merit. The Federal also writes all standard 
Policies. Send your address and we will mail descriptive literature. 
RESPONSIBLE AGENTS WANTED. 
ISAAC MILLER HAMILTON, President. 
HOME OFFICE: Telephone : D. B. AING ae. Vice-President and Treasurer 

MARQUETTE BUILDING, CHICAGO, ILL. Central, 2088. K. Ni. WILBUR, Assistant Seeretary. 

| | 
1ss54 1900 | 


THE CERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-six Years. 


... $401,982.46 


Net Surplus,........ $275,931.27 
An ‘AGENTS’ ’’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


AUGUST B. DOEPPERS, General Agt., Indianapolis, Ind. 


Western Assurance Co. 


OF TORONTO, CANADA. 








HON. GEO. A. COX, J. J. KENNY, 
President. V.-Pres. and Managing Director | 
Assets, January 1, 1900, in U. S $1,854,554 
Surplus in United States, 663,081 | 
Income in U. S. for 1899, 1, 702, 388 | 
Losses paid in U. S. from 187}; to ite: 18,683,418 ! 


SPEeOoiaAt. AGENTS: 
Northern Ohio, HARRY KITSON, Paninsular Bank Building., Detroit, Mich. 
Southern Ohio, H. B. HART, 137 E. Third Street, Cincinnati, 


The Largest Fire Insurance Company in Germany. 


MAGDEBURG... 


«=———-FIRE INSURANCE CO. 
OF MAGDEBURG, GERIIANY. 





ESTABLISHED 1844, 


United States Branch. Magdeburg Building, 7‘ William St., N. Y. 





PAUL E. RASOR, manacer AD. DOHMEYER, Ass't Manacear 





ORGANIZED 18638. 


Phenix Insurance Company 


OF BROOKLYN, 





INSURES AGAINST LOSSES BY. 


Fire. Windstorms, Tornadoes, Cyclones and Lightning. 





Western and Southern Department, 205 La Salle Street, Chicago, IIL. 


J. H,. LENEHAN, 
CHAS. R. STREET, 


General Agent. 
Asst. General Agent. 





TheThuringia-American 


FIRE INSURANCE CoO. 


OF NEW YORK. 


Capital, Paid-up, $200,000.00 


ALLEN C. FRINK, Special Agent for Ohio, 


53 Euclid Avenue, CLEVELAND. 





F. H. BLACKMAN & CO., General Agents for Michigan, 
Moffat Block, DETROIT. 


The NORTHERN CENTRAL 
LIFE INSURANCE CO., 


TOLEDO, OHIO. 


A new company with the cleanest and best contracts sold by 
any company. 


CORRESPONDENCE SOLICITED. 
GRAND OPPORTUNITY TO AGENTS. 


E. P. BRECKENRIDGE, 
President. 


J. G. ROBISON, 
Secretary: 
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THE O10 UNDERWRITER. 


With which is combined 
BLACK AND WHITE—Established 890. 


Published Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago ( 164 
La Salle Street), and Cincinnati (Etna Build- 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 
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LOCAL AGENTS’ LEGITIMATE BUSINESS. 


The Milwaukee convention will pass a set 
of resolutions on the writing of “trust” and 
brokered business by outside parties. 

In general terms the resolutions will state 
that property located in the territory covered 
by the agent’s commission should be written 
by him, and belongs to him by right. This is 
his chosen field. He resides there, pays taxes 
in his town, is alert to its interests, watches 
his companies’ business, inspects risks, and 
labors for the general good of his town, while 
the outside party controlling a line in his midst 
does absolutely nothing and has no interest in 
the town. 

The resident agent argues naturally that be- 
ing regularly in the businéss, and confining his 
operations to his restricted field, he should 
have a chance with his fellow resident locals at 
getting a risk, and that no outsider can, or 
should, lay claim to it. 

His commission whereby he is made the 
agent of a company states his bounds. The 
National association recognizes, therefore, the 
American agency system, the basis of which is 
that the resident agent should place the busi- 
ness in his midst. 

If, however, an outsider has a line in the 
town, the National association will allow the 
agents of that town to say what will be done. 
If they are willing to write the policies and 
divide the commissions, well and good. They 
can also say at what commission they will write 
the business. 

The National association can not afford to 
take radical steps and say that no agent should 
write business for any outsider, unless he gets 
the full commission. Theoretically, this may 
be the ideal state, but present conditions will 
not warrant it. The companies will not agree 
to it, for they claim there is a certain amount 
of legitimate brokerage business placed by 
agents of a town who control the risks of some 
of their residents, who may have property in 
another town, and desire their agents to look 
after it. It would be hard to control this sort 
of brokerage, because the agents are not brok- 
ers. This business comes to them naturally. 
It is true that it might be difficult to draw the 
line and say where legitimate brokerage ends. 

THE WESTERN UNDERWRITER would like to 
see the resident agents of a locality control the 
business in their midst, but this issue must be 
met not by fine spun theories and radicalism. 
We are confronted with certain conditions that 
have long been maturing and developing. It 
will take time to set the world aright. Agents 
will have to give and take in this matter. They 
should get as nearly, however, to the line of 
the ideal American agency system as is prac- 
ticable. 

There is one factor that this paper will an- 
tagonize to the last ditch, and that is the broker 
of the style of Johnson & Higgins, Frank & 
Dubois, and others of their ilk. 

These men have representatives prowling 
over the country offering inducements to get 
large lines. They are not securing business in 
a regular manner. There must be some in- 


ducement offered for them to get the line, and 
the most natural one is a division of commis- 
sion or a cut rate. Even if the assured does 
not give them a line, they have left the im- 
pression that too much is being paid. 

It is well that local agents are watching and 
noting the firms and companies that are assist- 
ing these piratical brokers. They deserve no 
shelter, and local agents quietly are putting 
the knife into them. In the long run, a com- 
pany will be worsted by pursuing any but the 
regular channel. Local agents are wise, they 
watch the tides, are pretty close to all that is 
transpiring, and if a company is connected with 
their enemies, its better class of risks will be- 
gin to diminish, and soon it will have a black 
eye where formerly it was welcomed. 

The brokers or broker-agents should be 
given a few body blows from the National as- 
sociation. Any firm or agency that places busi- 
ness at random all over the country or at dis- 
tant. parts, and makes a play to get outside lines 
or “trusts,” is an enemy to the resident agent. 
He should be treated so. If no other way can 
be found, agents should demand 10 per cent 
commission instead of 5 for writing policies. 


LOCAL BOARDS IN SMALL TOWNS. 


One who has given much of his attention to 
underwriting in small towns cannot help but 
observe the lack of any sort of organization 
among the local agents. In the field of THE 
WESTERN UNDERWRITER, this fact is particularly 
apparent in Ohio and Michigan, where, per- 
haps, the anti-compact law can be used as an 
excuse. 

In some towns the local agents do not 
seem to know whether they have a local board, 
and in such instances an organization is more 
of a fiction than any thing else. This lack 
of harmony and disregard of fixed principles 
and practices has an effect in the smaller 
towns as well as in their more ambitious neigh- 
bors. The small town business is a phase of 
underwriting that has not been given any too 
great attention, and needs more cultivation and 
study. 

The larger values are in the cities, and hence 
the more volume of business, but this field 
has been well developed and inspected. In 
the small places the companies hardly have an 
adequate idea of what liability they are carry- 
ing. The locals are not well grounded in the 
business and they are not educated to acting in 
a united body. 

Here again steps in the side issue agent. 
He is too apt to disregard board rules, because 
he is not in the business to make it a calling, 
but only to pull a few premiums. He has not 
studied the business, and is indifferent to its 
ramifications. He knows how to write a pol- 
icy in some way but understands better the de- 
lightful experience of deducting his commis- 
sions from the monthly balence account. He 
may enter a local board, but on the slightest 
provocation will likely defy its rules. It is the 
same old cry, “The other fellow did it and I 
had to hold the business.” 

Many suggest a deposit of $25 or $50 as a 
guarantee of good faith. Here again the side 
liner objects. He does not write sufficient 
business to warrant him tying up that amount. 
They will not join with such a requirement 
and they are the very men the regular agents 
wish to have in the organization. 

In a small town it is obvious that a board is 
worse than useless if all the agents are not 
members. The agents of small towns also 
have to submit to raids on the part of agents 
from neighboring cities, and under such con- 
ditions it is difficult to get an organization that 
will prove effective. 


STRENGTH OF THE AGENCY MOVEMENT. 


The local agency movement now in this 
country is assuming great proportions, and 





it is meet that serious consideration be given 
to those factors that may discredit it in the 
eyes of its friends, 





There is danger of “reformers” getting too 
much of a hold, men who do not realize the 
importance or significance of the under-tow. 
They see certain evils in their locality and 
jump to the conclusion that they are general. 
Men with a grievance, with a desire for re- 
venge, those with impractical schemes, with a 
determination to force companies to act as 
the agents desire, should be relegated to the 
background. Character, breadth and brains 
are needed back of this movement. 

Another danger is the impression that is 
growing that the movement is not purely a 
local agency affair, but that the companies 
have something to do with it. The National 
association was in error in arranging its pro- 
gram for the annual convention at Milwaukee. 

Not a local agent is announced to give a 
set talk. The regular addresses will be given 
by two presidents of companies, one special 
agent, one general agent, and an editor of 
an insurance journal. They are all most ex- 
cellent men, and will say something worth 
hearing. At the same time, this has given 
a wrong idea to the agents in the ranks. 

THE WESTERN UNDERWRITER has received 
many protests from leading men in state as- 
sociations, holding’ that the program smacks 
too much of “company.” In States where 
organizers are recruiting, some agents have 
refused to join, on the ground that the Na 
tional association was getting to be a “com- 
pany” affair, and point to the Milwaukee pro- 
gram as proof. 

There are enough talented local agents in 
the ranks to talk at annual meetings, and 
they are the men that the locals want to hear. 
The sandwiching of an official, special or gen- 
eral agent or two, is advisable, but not to 
that extent where the set program is relieved 
of all local agency features. 

There will be serious questions discussed 
at Milwaukee, so the convention should not 
be a junketing trip and given to socializing. 
Co-operation with the companies in the effort 
to further the American agency system is 
most to be desired. Neither can work re- 
forms without the other; both are essential 
to the common good. The National associa- 
tion is built on the right principle, and let 
that principle be maintained without a devia- 
tion from the straight line. Representative 
men, not hot-heads or hair-brained reformers, 
should guide its destiny. 





New Scheme on Hand at Toledo. 

The General Insurance Agency Company 
is being floated at Toledo, with C. F. Sander, 
for some years head clerk in Barker & Frost's 
agency, as manager. It will be ready for 
business soon after the first of next month. 

Every stockholder must furnish $1,000 in 
life insurance and $3,000 in fire insurance. 
There are 1,000 shares, these to be sold at $1 
each. This would give the concern $1,000,000 
life insurance and $3,000,000 fire insurance. 

The life insurance will be placed with the 
Manhattan Life, through Agent Chapman, 
who is the leading spirit of the organization. 

The object of such a company, obviously, 
is to lessen the cost of the stockholders’ in- 
surance, by paying dividends on the profits. 
The plan is being criticized at Toledo. 





Increase in Tourist Insurance. 


Local agents of fire insurance companies re- 
port an increase in demand for tourist policies 
this season, due to so much foreign travel. 

Several of the fire insurance companies is- 
sue floating policies indemnifying tourists 
against loss of their baggage and traveling ap- 
purtenances anywhere they go. The policies 
are general in form as to places they cover, 
and are in force from the day of starting until 
the return. The rate is 3 per cent. Some lo- 
cals have made quite a side line of this class 
of business. 





The Fidelity Fire of Baltimore has been 
licensed to transact business in Indiana. 
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RATES SHOULD BE RAISED. 


NON-PAYING CLASSES IN THE WEST. 


Business That Has Been Clearly Unprofitable 
to Companies—Hazard and Conditions of 
the Risk—Proper Rate. 

The subjoined list is the last quota of non- 
paying hazards in the West that THE WESTERN 
UNDERWRITER has been publishing for the last 
few weeks. 

The question of unprofitable classes is re- 
ceiving close attention, and will be one of the 
main subjects before the coming meeting of 
the Union. The list is as follows: 

PLANING MILLS.—Rapid running ma- 
chinery, danger from friction, serious spark 
hazard, lack of care in disposing of shavings, 
overheated kilns (dry kilns should not be with- 
in 100 feet of mill), insufficient number of 
casks or water pails. Usually, these risks are 
remote from adequate fire protection. The 
basis rate for best class of standard frame 
mills should be not less than 4 per cent, with 
prohibitive additional charges for worst 
teatures. Sash, door and blind factories, also 
sawmills and shingle milks have practically 
the same hazards as above, and companies 
writing the class at prevailing rates are un- 
doubtedly doing so at a loss. 

SMOKE HOUSES.—Detached or in con- 
nection with packing-house risks do not pay 
a proper rate. The average construction is 
inferior, while in every case a serious grease 
hazard exists. Present rates on buildings 
should be increased at least 40 per cent, while 
contents should pay double present rates. 

TANNERIES.—Large area, light and 
usually open construction, improper disposi- 
tion of ground bark, insurance to value. Too 
great a reduction is given from building rate 
for lines on stock in vats, exposure features 
not properly charged for; present average 
rates are a and should be increased 
at least 35 per cen 

TELEPHONE OF FICES.—The 

value in this class is the switchboard, deli- 
cately constructed and almost invariably a 
total loss is claimed from even the slightest 
fire damage. This business should pay not 
less than 2 per cent. 

THEATERS AND OPERA HOUSES.— 
Present basis rates are too low. The intro- 
duction of novelties, mechanical effects, elab- 
orate systems of electric wiring which are 
freque ntly insecure, combined with inex- 
perience and lack of care especially in coun- 
try towns makes the class questionable, if 
not prohibitive. Present rates should be in- 
creased from 25 to 40 per cent. 

TOBACCO FACTORIES.—Cheap 
of labor, incendiary hazard, carelessness, 
proper arrangement of steam pipes, 
hazard on account of competition of “ 
susceptibility of stock to smoke 
damage. Present rates should be 
30 per cent. 

TOBACCO WAREHOUSES.—The popu- 
lar theory that a large portion of the stock 
in hogsheads could be taken out of ware- 
houses after a fire starts seems to be a mis- 
take, as the stocks invariably prove a total 
loss. Lack of intelligent help, cheap labor, 
mostly negroes, and the crowding of ware- 
houses accounts for this. 3rick tobacco 
warehouses of the best class should pay not 


greatest 


class 
im- 
moral 
trusts,” 
and water 
increased 


less than $1.50, while frames should pay at 
least $2.25. 


WAREHOUSES.— 

Agricultural Implements.—Light construc- 
tion, ignitability and incendiary hazards ar 
most serious. Rates should be increased 33 
per cent. 

3room Corn.—Burns rapidly 
protection, when covered with water liable 
to destroy building by swelling. Should pay 
not less’ than $2.00, as it usually proves a 
total loss either from water or fire. 

Lime and Cement.—Danger of spontaneous 
combustion, slaking lime, and where bulk 
cement is stored removal of debris is ex- 
pensive. Increase rates 25 per cent. 

Cold Storage. Refrigerating hazards, con- 
sequential liability, egg candling, suscepti- 
bility to damage. Should pay from 2 to 3 
per cent. 

Furniture (Stock).—Susceptibility to dam- 
age, ignitability serious, burns rapidly, makes 
hot fire. Rates should be increased 35 per 


without fire 


cent. 
General Storage —Household furniture, ef- 





fects and miscellaneous storage brings to- 
gether numerous physical hazards besides a 
distinct moral hazard. Present rates grossly 
inadequate and should be increased at least 
50 per cent. 

Paper and Rags.—Spontaneous combustion 
most serious, burns very rapidly, always a 
total loss, ignorant classes of employees. 
Should pay 3 per cent as minimum. 

WHITE LEAD AND VARNISH FAC- 
TORIES.—The igniting of paints, oils and 
grease, together with danger of spontaneous 
combustion are the most serious hazards. 
When once on fire burns very rapidly, difficult 
for fire department to fight. An increase of 
35 per cent would seem none too high to 
yield only a fair profit. 

WOOLEN MILLS.—Arrangements for 
heating and lighting, location of pickers, dis- 
position of waste, lack of fire protection, 
spontaneous combustion and danger of fric- 
tion are the cause of a majority of woolen 
mill fires. Present rates tod low; should be 
increased from 25 to 40 per cent. 





POSSIBILITIES FOR PRESIDENT. 





Several Prominent Chicago Managers Proposed 
to Succeed George T. Cram in 


the Union. 
The more prominent managers mentioned 
for the office of president of the Western 


Union to succeed George T. Cram are George 
W. Law of the Royal, I. S. Blackwelder of 
the Niagara, John S. Belden of the London 
and Lancashire, and J. W. G. Cofran of the 
Hartford. The following ex-presidents of 
the, Union have been appointed a nominating 
committee: J. F. Downing, Eugene Cary, J. 


H. Washburn, H. M. Magill, A. J. Harding 
and R. J. Smith. 
The proposition to change the meeting 


place of the Union from Saratoga 
11, to Niagara Falls, 


, September 
has been submitted to 
a vote of the members. It is believed that 
the change will be made. Many under- 
writers have already reported a favorable vote 


on the proposition. They include, Judge 
Cary, R. J. Smith, John P. Hubble, Cofran 
& |Bissell, Law Brothers, A. J. Harding, 


George M. Fisher, T. W. Eustis, H. C. 
Eddy, George T. Cram, I. S. Blackwelder, 
H. P. Gray, J. H. Lenehan, P. D. McGregor. 


J. A. JONES JOINS THE UNION. 


James A. Jones of Detroit, 
of the Western 
ronto and the Granite 
for Michigan, has been elected a member of 
the Union. There has been considerable 
terest manifested in the situation 
the affiliations of the Western Assurance with 
the Union, while the Granite State was a non- 
union company. Under the rules the Gran- 
ite State was forcéd to become a member or 
cause the Western Assurance to resign. 





general agent 
Company of To- 
State of Portsmouth, 


Assurance 


in- 
because of 





Invitations to Managers Issued- 

The Milwaukee Board of Fire Underwriters 
is sending invitations to company managers 
and officials, inviting them to attend the ffth 
annual convention of the National Associa- 
tion of Local Fire Insurance Agents, to be 
held in that city next week. The meetings 
will be held in the Davidson Theater. Re- 
ports from Milwaukee are that a number of 
companies will establish agency headquar- 
ters in the city for the entertainment of their 


visiting representatives. The American ‘of 
Philadelphia did this at Buffalo with indif- 
ferent success. 








Heavy Loss at Akron. 

Elevator A of the American Cereal plant at 
Akron was heavily damaged by fire Wednes- 
Akron 
furnishes over one-half of the premiums of 
the city, and in consequence there is always 
more or less trouble over ithe rate. The 
risk was equipped with automatic sprinklers. 
Considerable of the line was placed in mu- 
tuals, Lloyds and outside companies in con- 
sequence of the differences over the rate. 


day morning. The cereal business in 








PREFER LOCAL AGENTS’ SERVICES. 


Reasons Why the American Steel and Wire 
Company Decided to Give Its Business 
Direct to Resident Agents. 


Local agents all over the field have been 
particularly interested in the announcement 
that was first made in this paper to the effect 
that the American Steel and Wire Company 
had decided to place its business direct with 
local agents, instead of through one man, as 
heretofore. 

Until recently, E. E. Heward of Joliet, IIl., 
placed the business, allowing the locals resi- 
dent where the different properties are located 
a commission for writing the policies. Before 
Mr. Howard took charge, Fred S. James 
& Co. and T. W. Eustis of Chicago placed 
the line. 

The company has nothing but praise to say 
of the handling of the line by these interests, 
but it decided it could get better service by 
having its insurance controlled direct by the 
resident local agents. 

Location of Its Plants. 


This “trust” has properties in Illinois, In- 
diana, Ohio, Missouri, Pennsylvania and N 
York. It also controls subsidiary companies 
like the American Mining Company, which 
operate in Michigan, Minnesota and Wis- 
consin. 

Local agents have been anxious to know 
the reasons for the change to the resident 
agents. A representative of THe WESTERN 
UNDERWRITER called at the office of the com 
pany in the Rookery, in Chicago, and J. 
Osborne, the insurance agent of the concern, 
had this to say: 

“While this is the first time we have tried 
the agency system, yet after careful consid- 
eration of the placing of our insurance, we 
are convinced that we can secure better re- 
sults through the local agents direct, and we 
say this with all praise to the firms that have 
been handling our line heretofore. 

“We find that if a local agent has to di- 
vide his commission with an outsider, his in 
terest in us amounts to nothing. We are de- 
prived of his advice and services. We desire 
to be kept informed as to insurance conditions 
in different localities, the rules of Iocal boards 
as they pertain to our plants, the manner in 
which we can improve our properties in order 
to get the benefit in our rate. We feel that 
we need the influence of local agents. By 
placing our business direct, we get them for 
our friends. We believe we cannot afford to 
antagonize them. 


Co-operation of Interests. 


Tew 


“Local agents, once interested in the busi- 
ness of the assured, will give the benefit of 
their knowledge of local conditions, and they 
will feel that we are not trying to act in op- 
position to their local boards. In making our 
forms or securing changes, we need the 
weight of the locals. I believe insurance 
companies are making a grave mistake in 
allowing brokers to place lines. In this way, 
they are antagonizing their own representa- 
tives, and the agents will get back at them. 

“We tind that one man cannot keep in touch 
with local conditions, changes, etc., unless the 
local agents co-operate with him and keep 
him constantly informed. We want to make 
friends with the agents, and we found this 
to be impossible, unless we gave them our 
bus iness direct. 

“Brokers were constantly a thorn in the 
flesh. The broker’s idea is to get all the com- 
mission he can, and he will beat an agent 
down to the ground, and then give the placing 
of the local business to another agent, if he 
will take it for less commission. When we 
wanted any favors, we found the agents op- 
posed to us. The lecal agents of this coun- 
try are too important a factor in the business 
for any concern to run counter to them.” 





The New Amsterdam Casualty is being 
examined by the New York department at 
the request of company officials. 


The State Mutual Fire Insurance Company 
of Indianapolis is proposed by the Merchants’ 
and Manufacturers’ Club of that city. Thirty 
firms have already joined the venture. 
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SEEN F ROM. CHICAGO. 


NO FLAT ADVANCE AT INDIANAPOLIS. 

The action of the governing committee of 
the Union in waiving its decision to make a 
flat advance in rates at Indianapolis, pending 
the rerating of the city under 
being generally commended. No doubt rates 
at Indianapolis are too low, especially with 
a fire department not up to standard. The 
city has refused to make the appropriation to 
improve the fire fighting facilities, and the 
governing committee voted to have the city re- 
rated, the Chicago schedule being used, with 
some modifications. It was deemed best to 
make a flat advance of 20 per cent, pending 
the rerating, as if not, the local agents could 
thus cancel and rewrite much business before 
the inspectors reached the risks, thus depriv- 
ing the companies of the advantage of the in- 
creased rates. 

When the flat rate was announced, a 
protest was immediately filed by the agents, 
while the business men were up in arms. 
There is quite a hostile feeling in Indiana, 
and the coming legislature will likely take a 
whirl at the companies. This flat advance 
was adding much fuel to the fire. With all 
past experiences, it seems that the lesson of 
diplomacy has not been learned. There is lit- 

if any, justice in a flat advance. Some 
risks are paying sufficient as they are, and 
others are far below the margin. Thus the 
good risks are paying for the bad. Local 
agents have no reasonable excuse to offer in 
such cases. It is palpably without reason and 
inequitable. Whereas under schedule, an in- 
surant can plainly see how his rate can be 
kept at the basis by improving his property. 
A premium is thus paid for standard construc- 
tion and improvements. 

The local agents’ committee came to Chi- 
cago from Indianapolis and succeeded in get- 
ting the flat advance waived. 

t+ eal 
“EXCEPTED CITIES’’ PROBLEM. 

Large cities will be discussed, from a com- 
mission standpoint, at the coming Saratoga 
meeting of the Union. There are any num- 
ber of managers who believe that the situa- 
tion in the big centers should be actively 
canvassed, and at least an attempt made to 
secure some kind of co-operation to a gen- 
eral plan of compensation. It is claimed 
that the prevailing rates for preferred busi- 
ness, in Chicago, for instance, are most ridicu- 
lous. Certain companies—and not a few, 
either—make no bones of paying 35 per cent 
for dwellings and small.mercantiles, while in 
a few cases 40 and 45 per cent are known to 
be paid. Unprofitable classes, too, are to 
come before the Union in a general report 
from the committee having the work of pre- 
paring revised schedules in hand. There is 
a strong union sentiment leaning favorably 
toward the plan of letting down the rates on 
preferred classes, while boosting them on 
general business. No doubt this aspect of 
thé situation will be touched upon. 

nal ++ 

LONDON & LANCASHIRE AND THE ORIENT. 

Underwriters are watching the development 
of the London and Lancashire’s policy in the 
management of the Orient of Hartford with no 
little interest. The first move after the control 
of the Orient had been secured was to retire 
the Norwalk and English-American Underwri- 
ters, taking over the best agencies to either the 
London and Lancashire or the Orient. The 
managing spirits admit that the Orient has too 
large a volume of business, and how to get rid 
of the less important portions and retain the 
cream, is the question. Other company man- 
agers have signally failed in trying to do the 
same thing. The London and Lancashire has 
been an exclusively “fire department” company 
and fought shy always of the unprotected small 
town business, of which the Orient is liberally 
supplied. 


The policy of the London and Lancashire is 








schedule, is 








quite apparent in the Chicago agency change, 
just taking place, wherein the lines of the 
Orient are being consolidated in the office of 
Bliss, Waller & Co., who formerly represented 
the Norwalk. To bring this about, profitable 
agencies in the offices of R. W. Hosmer & Co. 
and S. F. Requa & Sons, were discontinued. 
In its new location the Orient will do hardly 
more than half the business it did with the 
Hosmer and Requa offices. A. E. Wall, the 
special representative of the home office of the 
London and Lancashire, is still in Chicago 
arranging Orient affairs on the plans mapped 
out by the English managers. 


++ 
OPENINGS FOR COMPANIES IN CHICAGO. 

Companies in Chicago are becoming a scarce 
article again, after having been a drag on the 
market for several years. It was not so long 
ago that agencies of medium-sized companies 
were eagerly sought after, and to get an in- 
dependent line was an agreeable event in al- 
most any office. Following this period came 
the multiplicity of both agencies and compa- 
nies, and good institutions went begging for the 
best locations at fair commissions. Hard times, 
heavy losses and multiplying expenses have 
worked another change in the business and 
target lines are again becoming known on the 
market. There are good openings in any one 
of a half-a-dozen fair-sized agencies, with 
from $20,000 to $50,000 of business to place. 
Take, for instance, such well-known offices as 
Rogers & Rollo, C. M. Nichols & Co., Davis 
& Shepherd, Cummings, Collins & Co., R. W. 
Hosmer & Co., S. F. Requa & Sons, and 
Fisher, Martin & Wurtz, J. M. Wile, all with 
excellent openings for the right companies. 





‘‘Enquirer’s’’ Charges Are Unfounded. 

The statement by the Cincinnati “Enquirer” 
that the law firm of Columbus of which Gov- 
ernor Nash is a member “meets with remark- 
able success in practicing before the heads of 
state departments,” and that it is especially for- 
tunate with the insurance department, appears 
to be a prejudiced one. The paper states that 
in a recent case the superintendent was in- 
duced to reverse one of his own decisions after 
the matter had been placed in the proper light 
by the governor’s partners. If there has been 
such a case it has been kept secret. The only 
case so far as known in which the governor’s 
firm was employed was the Ocean Accident, and 
in this Superintendent Vorys’ decision was in 
effect, though not technically against the side 
which the Nash firm represented. Thus if this 
is the case referred to, the “Enquirer's” con- 
tention is not upheld. 

Insurance men who have given the matter 
thought have felt certain that there was to be 
a clean administration of the insurance depart-* 
ment, and will be loth to believe that there is to 
be a revival of the spirit of uncertainty which 
has been felt regarding the insurance depart- 
ment at intervals during the past seven or eight 
years. 


The statement in the “Enquirer” that one 
manager of a life company stated that 
his own company paid an annual _re- 


tainer of $1,000 to the attorneys who are so 
successful before the department is probably 
an exaggeration of the rumor that the New 
York Life paid Attorney M. R. Patterson 
$1,000 one year during the fight, over the stip- 
ulated premium bill. It has been understood 
that Governor Nash put his foot down on any 
recognition of an insurance department attor- 
ney, for the very reason that he wished the 
rumors regarding undue influence on the de- 
partment, through any attorneys, to cease. 





Harry A. Hanbury has been appointed re- 
ceiver of the Traders Fire of New York. The 
appointment was made at the request of At- 
torney-General John C. Davies, who based his 
statement on the fact that the company’s 
liabilities were largely in excess of its assets 
and that it was insolvent and unable to pay 
its debts, on an examination made by the 
state superintendent of insurance. 
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SMITH PAYS TRIBUTE TO WELLS. 

Many tributes to the upright manliness of 
the late secretary of the Ohio Farmers, O. S. 
Wells, who died last month, have 
been paid and the agents of the company and 
his many friends are feeling more and more 
deeply their Mr. Wells graduated to 
the secretaryship from the Indiana field, where 
he was special agent, and at the recent annual 


suddenly 


loss. 


meeting of the Indiana Association of Ohio 
Farmers’ Agents at Winona Lake, among 
others, J. E. Smith of Chardon, Ohio, spoke 
feelingly of Mr. Wells and his life. He said 
in part: 

lt is fitting at this time that we should 
pause a moment, and in this presence add a 
laurel to the memory of one who wore the 


diadem of a blameless lite, and display above 
his untimely grave the example of his useful- 
ness. It was among these scenes, and sur- 
rounded by you, his warmest friends, that O. 
5S. Wells first began to be known and appre 
ciated as a valuable underwriter. It was in 
your midst that he developed those traits of 
character and built the record that marked 
him as the one, above all others, to be called 
to succeed his distinguished predecessor. 

As a field man and an adjuster he displayed 
rare ability and discernment. He possessed 
an executive force that, like a magnet, drew 
around him kindred spirits true as steel. As 
state agent, by his unimpeachable honesty and 
sterling manhood, he became the nucleus 
around which has grown your splendid or- 
ganization; and I| do not detract from the use- 
tulness or efforts of his associates, or thos¢ 
who took up the work where he left it, when 
I say that [ believe your close and cordial 
relations, amounting almost to a fraternity, 
and your good works are due in a great meas- 
ure to the indelible impress of his influence 
and the love you bore him. Being called from 
this important field to one of greater respon- 
sibility and usefulness, we found him as sec- 
retary the same indefatigable, unassuming, un- 
selfish Wells—rich in resources, yet untouched, 
but ready for development; apt in emergen- 
cies, methodical in planning and cautious in 
execution; his mistakes were few, and he was 
rarely, if ever, taken by surprise. Being a 
deep thinker, he had a logical analysis for 
every question and a wealth and terseness of 
expression that covered every point. He 
seemed equal to every occasion and _ fully 
equipped for every duty and was peculiarly 
adapted for the work of his office, which he 
managed with a master hand. But that hand 
has been stilled and folded forever. The light 
which illumined his labor has gone out. The 
council chamber has been darkened, and In- 
diana misses a familiar face to-day. 

The affections of two great States have been 
rippled with mental anguish, like the disturb- 
ing of a pond by the dropping of a stone into 
its placid waters. The ripples will reach the 
shore; time will again smooth the surface, 
but at the bottom there is one spot where 
the weight of sorrow will continue to rest— 
that place is the office at LeRoy. 

His memory is left to us—a precious heri- 
tage; his example is ours—a sure guide. Let 
us cherish the one and emulate the other, 
believing as he believed, that: 

It is better to weave in the web of life, 

A bright and golden filling, 

And do God’s work with a ready heart 

And hands that are swift and willing, 
Than to snap the delicate silver threads 

Of this glorious life asunder, 

An then blame heaven for the tangled ends 

And to sit and grieve and wonder. 

+ ++ 
LOSSES AT CLEVELAND. 


The insurance department of the Chicago 
“Inter Ocean” recently said: 

The Cleveland branch of the Ohio inspec- 
tion bureau has sent out a tabulated state- 
ment as to the losses of the past year.. Of a 
total of 1,426 fires the greatest number origi- 
nated through carelessness .in its various 
forms, with sparks, rubbish-burning, defective 
chimneys, incendiarism, and spontaneous 
combustion coming next. The heavy losses 
of the year were in the manufacturing risks, 
principally in metal workers, the mercantile 
losses being comparatively small. In view of 
the troubles over low rates in Cleveland, the 
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following observations of the bureau are per- 
tinent: 

“Considering the extremely low rates which 
have been obtaining upon manufacturing 
plants, particularly metal-workers, in this city, 
their general faulty construction, various -poor 
arrangement of hazards, lack of individual fire 
protection and poor maintenance, together 
with the fact of the heavy losses sustained, this 
class of property should be placed upon a 
more equitable basis, and existing rates there- 
fore advanced, .or the fire hazard reduced. 
Rates upon woodworkers and lumber yards 
are also in need of adjustment. Under the 
present system of inspection work, much is 
being accomplished in the -way of obtaining 
improvements in risks, although to date not 
many advances in rates have been published, 
but where the assured does not display -a 
willingness to correct defects his rate is ad- 
vanced. The losses during the first six months 
of 1900 in Cleveland are comparatively small, 
and we believe this largely due to the many 
changes and improvements brought about 
through reinspection work and notification 
to assured of hazardous -features. The ex- 
perience, as far as could be determined, for 
the past five years of companies operating in 
Cleveland shows the amount of .premiums 
received to be $5,474,543, while the losses -in- 
curred were $3,377,200. It is true the totals 
show that the insurance companies received 
in premiums above losses paid .$1,297,343, but 
that the underwriting business in this city for 
the past five years has been conducted upon 
an unprofitable basis. The objective -points, 
therefore, as regards conditions in this city, 
being to reduce the loss ratio and to place 
all classes of risks upon a profitable margin 
for the insurance companies, we invite your 
attention to the situation as we find it, and 
would appreciate the benefit.of your co-opera- 
tion along such lines as circumstances will 
enable you to render.” 

+e ++ 
THE POTTERY LOSS AT WELLSVILLE. 

The recent pottery losses on one of the 
United States Pottery Company’s plants, 1lo- 
cated at Wellsville, Ohio, which was ad- 
justed last week at $30,000, excited some in- 
terest, on account of the repeated attempts 
to place the line at $1.10, when the tariff was 
$1.50. Quite a number of companies es- 
caped the loss on account of the rate, and a 
number of the policies were issued in adjoin- 
ing towns, after attempts had been made 
to write them at Wellsville. The L. & L. 
& G.- was the only company on at tar- 
iff rates, and its policy was _ issued 
a day or two before the fire, to replace 
two policies canceled because they were below 
tariff. The L. & L. & G. had previously can- 
celed off for the same reason. The National 
at Hartford had ordered its policy canceled 
several times on account of the rate, but it 
had not been taken up at the time of the fire. 

+ + 


AMERICAN CLAY MANUFACTURING LINE. 

Ohio agents who are interested in the Ameri- 
can Clay Manufacturing Company line are con- 
siderably worked up over the attempt to place 
the risks of the plant at various points in the 
State from Akron. The entire line in Ohio 
amounts to $554,050, the rate being $1.75. 
Several of the resident agents charge some 
companies that they represent with being will- 
ing to take the line offered from Akron over 
their heads at a cut-rate. That members of 
the Ohio Association of Local Agents are par- 
ticularly interested in placing this line, and 
thus antagonizing their fellow-members in 
other parts of the State, is aggravating the sit- 
uation. 

The subject of “trust” and broker lines, as 
has been pointed out by this paper, is one of 
the most serious confronting the underwriting 
interests of the country. It is a question just 
how far an agent of another town is justified 
in writing business in another locality, if he 
is justified at all. 

+ Sad 
CINCINNATI REINSURANCE APPROVED. 

The stockholders of the Cincinnati Insurance 
Company met August 20 and ratified the rein- 
surance in the Magdeburg. Louis E. Miller, 
Charles H. Dornhoff, Robert B. Bowler and 








Thornton M. Hinkle were appointed trustees 
to settle up the affairs, collect and pay out- 
standing debts, and distribute the assets among 
the stockholders. 

Two or three extra clerks, including 
Dan Davis, at one time secretary of the old 
Commercial, are at work going over the sched- 
ules. The following form of receipt will be 
given each stockholder surrendering his stock 
to the trustees pending the final liquidation. 

PECOIVON GE o.cccccacsescts certificate No..... 
for......shares of the capital stock of the 
Cincinnati Insurance Company of Cincinnati, 
Ohio, the par value of which has been fully 
paid. The assets remaining after paying all 
claims and expenses of closing the business 
will be divided among the stockholders pro 
rata. Dividends hereafter paid to be endorsed 
on this receipt, and on final distribution, same 
to be surrendered to the company. 

The company is retaining tor the present the 
old offices on Third street, and also the services 
of Secretary Lewis L. Townley, who has the 
work of liquidation in immediate charge. 
Charles F. E. Nieman, who has the agency of 
the reinsuring company, the Magdeburg, has 
his office for the present with the Cincinnati, 
but will shortly locate elsewhere. Secretary 
Townley has not yet formulated his plans for 
the future, but he will remain in the insur- 
ance business, and may go into the office of 
his father, E. E. Townley, the well-known !ocal 
agent, 

a ad aad 
FURTHER DECREASES IN NET SURPLUS. 
The following are additional net surpluses 


of fire companies as of July 1: 
Net Surplus, 


Company. July 1. Increase. Decre ane 


DED. ss cccccessoaeut $ 136,544 me: a Jan. 

DED: aconeenes capeseswes 641,319 $18,7 we seses 
German-Ame rican .. fs eer $ 5,397 
Ins. Co. of N. soeccce AOE same as Jan. 1. 
London & Lane ashire .. co. -__-_es 33,307 
North British .......<.0 1,791,839 10,468 ee seee. 
Northern, Eng. ......... 1,324,344 on eens 2,702 
Phoenix, Conn .......... cl ass 249,374 
Westchester ...... ....+. Sc ) ae 3,314 
Williamsburg City ...... a 43,661 

canal as 


SITUATION AT AKRON. 

Akron affairs are in a comparatively sat- 
isfactory condition, though there are two or 
three of the smaller agencies out-of the board. 
Since the old incorporated board became in- 
volved in litigation, through the office of At- 
torney-General Monnett, the local -organiza- 
tion is now conducted with practically the 
same offices, under the name of the Summit 
County Branch of the Ohio Association -of 
Local Agents, with C. H. Cranz as secretary. 
The expense incurred in the litigation was 
something like a thousand .dollars, which it 
is expected to raise by assessment on the 
companies. Several companies do not seem 
to be disposed to pay their share, and -have 
naturally incurred the displeasure of the 
agents by taking that stand. Agents feel that 
it would be a severe hardship upon themselves 
if they were called up to personally bear this 
expense, as local board expenses are gen- 
eraly recognized and paid by the companies 
as expenses incident to the business. The 
cutting off of reinsurance facilities and gen- 
eral tightening up of the business is espe- 
cially severe on some of the Akron agencies, 
as they are on a great many heavy lines writ- 
ten there. One of the largest agencies reports 
that its receipts will be considerably dimin- 
ished this year on that account. 





OHIO AND W. VA. NOTES. 


C. G. Nessler, local fire insurance agent at 
Piketon, Ohio, is dead. 

Charles F. Clement & Co. have entered the 
insurance agency business at Napoleon, Ohio, 
with the Connecticut and Royal as starters. 

A. F. McKay, special agent of the Firemens 
of New Jersey, will move his headquarters to 
Columbus, September 1. 

The Guarantee Deposit Company of Cincin- 
nati, a state savings bank, has been organized, 
with E. E. Townley, the local agent, as secre- 
tary. 

Samuel R. Burky of Alliance, Ohio, who 
has been doing special work for the German of 
Freeport for some time, is now handling 
Pennsylvania as a regular special agent of the 
company, and is meeting with success in de- 





veloping its business in the new field. Mr. 
Burky still retains his residence in Alliance, 
where he has a local agency. 


The city hall bank has sued the Reading un- 
der its policy of $1,500 issued to W. W. 
Thomas of Cincinnati, who was recently ac- 
quitted of arson. The policy was pledged on 

a loan by the bank to Thomas. 

General Manager Robert Dickson of the 
Royal Exchange states that he is not yet pre- 
pared to consider applications for the position 
of Ohio and Michigan special, made vacant by 
the resignation of J. R. Sutton of Hillsdale, 
Mich. 


John Frohnenberg is the only union agent 
at Wapakoneta, Ohio. He already has two 
solicitors employed, and is making a drive for 
business all through the county. Mr. Frohnen 
berg feels that he will soon have the leading 
agency in his section. 

It is understood that the German of In- 
diana will soon announce the appointment of 
a special agent to fill the vacancy in the Ohio 
field, and that a bright young man from the 
local agency ranks has been selected for the 
place. There have been a number of appli- 
cants for the position, which has been open 
for some time. 


The publication that Lahusen & Deshler had 
dissolved by the retirement of Mr. George La- 
husen, who is now on the road for a tobacco 
house, was at least premature. The firm has 
not yet dissolved, and may not do so, though 
it is possible that J. G. Deshler will succeed 
to the business. The firm has the sole agency 
of the Palatine, the Westchester having re- 
cently transferred to C. O. Ganzel at Cin- 
cinnati. 


Massillon will hold a city election on Au- 
gust 27, to vote on the question of issuing 
bonds for the purpose of erecting three engine 
houses for the fire department. There is only 
one fire station at present, which is entirely 
inadequate for the needs of the city. It is 
the purpose to have the new stations all fully 
equipped with the necessary apparatus and 
paid men, and if the plans are carried out 
Massillon will have one of the best depart- 
ments in the State for a town of its size. 
It is expected that the bond issue will carry. 


The Lacy & Cooper local agency at Pauld- 
ing, Ohio, has been purchased by J. B. Jack- 
son, all the companies having transferred since 
May 1, as follows: Allemannia, Columbia, 
Firemans Fund, Greenwich, Milwaukee, 
Niagara, Northwestern Underwriters, Phoenix, 
England ; Springfield, United States, Washing- 
ton, Ohio, and Union Central Life. Mr. Jack- 
son has made a splendid showing\so far, hav- 
ing more thah doubled the premiums of the 
agency since having taken charge. 


Columbus, Ohio, agencies sustained a loss 
of nearly $5,000 on the plant of the Thorpe- 
Kile Manufacturing Company Wednesday 
evening of last week. This institution was a 
new concern, built for the manufacture of 
sucker rods and bent work. The fire oc- 
curred during a severe storm, and it is thought 
the ‘building was struck by lightning. The 
factory will be repaired at once. There was 
insurance to the extent of $10,000 on plant 
and building. 


The account of the prosecution of an in- 
surance solicitor at Racine, Ohio, for doing 
business without a license has brought an ex- 
pression from the companies in the way of 
circular letters to agents, instructing them 
to secure licenses for all solicitors and not 
allow such matters to get into the courts. 
Copies of these letters by the dozen have been 
received at the department since the publica- 
tion of the matter, and all the companies 
seem anxious to comply with the law in this 
respect. 


The National Union Insurance Company 
of Washington, which was admitted to Ohio 
a few days ago to do a reinsurance business 
only, has appointed J. L. Patterson as agent 
and attorney for the service of process. He 
will have little to do, but Superintendent 
Vorys felt that someone should be named in 
order to comply with the terms of the law 
in such cases. In the matter of admitting 
these companies to a reinsurance business, the 
department officials have found that they are 
compelled to combine the laws governing 
purely reinsurance companies and those doing 
an agency business, as there are some things 
in the old law that cannot be ignored in the 
admission of companies on this basis. 
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THE AGENCY LICENSE BILL. 
Following the meeting of the Michigan 
State Association of Local Agents, there is 
considerable gossip over the field in agency 
circles as to the possibility of a $25 license 








law being passed. Such a law would provide 
that instead of a company being obliged to 
pay a stipulated sum for a license, this be 
taken off, and the agent be made to pay $25 
for his license, regardless of the number of 
companies that he represents. The law would 
make it compulsory for an agent to file an 
affidavit to the effect that no company or 
companies directly or indirectly paid the li- 
cense. 

The object of the bill is to clean out a lot 
of side issue agents who are premium pullers 
merely, and only do a small amount of busi- 
for his license, regardless of the number of 
ness. The sum of $25 would probably just 
shave the profit and make the margin too 
close for them to stay in the business. 
Michigan is infested with hordes. of 
side liners, more in comparison than almost 
any other State. The agencies that are in the 
business regularly and make it their princi- 
pal calling, blame most of the dissensions and 
infractions on the small fry. The companies 
are inclined to manifest an antipathy to these 
license bills, and when a similar bill was be- 
fore the Ohio Legislature last winter, some 
of the heaviest companies, notably the Home 
and Aftna, came out squarely against it. 

Local agents, however, feel that in time 
some sort of a measure is bound to prevail. 
They contend that the companies should not 
encourage every two-by-four man that can 
get a few dollars of premiums, or allow a 
barber or pettifogger to take the company to 
the detriment of those who are giving the 
most of their time and effort to the business. 
The bill will be fathered by George A. Dyer, 
the well-known Lansing agent. He is a 
strong advocate of the bill, and feels it will 
be most advantageous to the country agents. 

It is expected that the officials of the Michi- 
gan association will talk over the subject at 
the National convention at Milwaukee with 
some of the leaders, and get their advice. 
The Ohio people got in deep water with 
their bill, and the Michigan association hopes 
to profit by the example of their brethren 
across the border. 

++ ++ 

PACKER AND HUTCHINSON TAKE CHARGE. 

‘The old Fleshiem agency at Menominee, 
which at present is being carried on in the 
name of the Joseph Fleshiem Insurance 
Agency, will hereafter be known as Packer 
& Hutchinson, and the companies are being 
transferred. When the agency was incor- 
porated Mr. Packer, who had been the right 
hand man in the office for many years, was 
made superintendent. Mr. Hutchinson has 
also been connected with the agency for 
some time. 

++ ++ 
CONDITIONS IN THE UPPER PENINSULA. 

During the summer months, the special 
agents inspect their business in the Upper 
Peninsula. This year the loss ratio in this 
part of Michigan will go up the thermometer. 
There have been several disastrous fires, the 
main ones being the lumber fire at Fisher, 
the planing mill fire at Foster City, the 
woodenware factory at Escanaba, the saw- 
mill owned by the Metropolitan Company at 
Atkinson, the latter of which is now being 
rebuilt. Most of the companies report 
heavy losses in this territory. 

The copper mine plants are almost all 
placed by outside parties from the East, the 
syndicates owning them having their head- 
quarters in that section. The local agents 
have tried to hold this business, but find it 
next to impossible. Companies have been 


appealed to, but there always seems to be 
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some channel which will take the business in 
the East. 

The iron industry has been carefully in- 
spected by special agents, because the ore is 
not being shipped extensively on account of 
lack of transportation facilities. There is a 
goodly amount of stock on hand, and the in- 
dications are that the mines will shut down 
for a while or lay off part of the force. 

The lumber market is not counted as active 
as it was last year and prices are lower, yet 
even at this the mills are busy. The inspec- 
tion of the plants in the peninsula, or the 
principal ones, has been rather thorough this 
year, and save with one exception, they are 
reported to be in good condition. 

The Upper Peninsula business has always 
been fairly profitable to companies that 
watch their lines carefully. Most of it is an- 
nual business, except in the high-grade towns. 


— ++ 
MICHIGAN STATE AGENCY SYSTEM. 

E. R. Chandler & Co. of Detroit bid fair 
to soon loom up as one of the largest state 
agencies in the West. In addition to rep- 
resenting the four Weed & Kennedy compa 
nies, they will soon add the state agencies of 
three other good-sized union companies. As 
previously pointed out, the state agency sys- 
tem appears to be gaining a good hold in 
Michigan. One or two Detroit local agents 
are contemplating branching out into state 
work. 

os + 

THREE DISTRICT AGENCIES ESTABLISHED. 

E. R. Chandler & Co., general agents for 
the Weed & Kennedy combination, have es- 
tablished three district agencies, covering im- 
portant sections of the State. A. F. Young 
of Charlevoix will have about ten towns and 
will handle the agents; Charles H. Garrett of 
Kalamazoo takes an important district, and 
Timothy Norris of Frankfort takes a num- 
ber of counties. 

+ ++ 
COMPANIES GENERALLY MORE CONSERVATIVE. 

Michigan agents notice a material increase 
in the conservatism of companies. They are 
more strict in inspections, and will not take 
lines that they formerly did. Lines are being 
cut down to that extent that even in country 
towns and smaller cities some brokerage is 
offered to other agents. The reinsurance law 
has had an effect in forcing companies closer 
to their net line. Agents are using every en- 
deavor to get companies to carry their old 
lines, but they are determined and refuse to 
yield. Companies that change their line 
sheets are criticized by the locals, but in this 
instance about everyone is engaged in cutting 
down business. 

++ 
MICHIGAN APPOINTMENTS. 

The following are recent Michigan appoint- 

ments : 


Atua—William H. Phillips (successor to 8. PR. 
Birchard), West Bay City. 

American Central—Herbert A. Williams, Ann Ar- 
bor. 

Fidelity, Md.—Charles H. Garrett, Kalamazoo; 
V. E, Schwahn & Bro., Saginaw. 

German-Amecrican—W illiam A. Lewis, Evart. 

Germania—Charles Db, Skinner, Quincy; Scott 
Waldo, Williamston. 

State of Illinois—John C. Harris, West Bay City. 

London—Whitaker Bros., Detroit. 

London & Lancashire—Alva G. Lyon, Mason. 

National, Conn.—S. G. Toof, Decatur; Will E. 
Reardon, Midland; Wright, Hoyt & Co., Port Hu- 
ron. 

Orient—Fred FE. Phillipson, Dowagiac; Isaac 
Marsilje, Holland; Hans M. Erickson, lronwood; 
Theodore R. Wright, Port Huron. 

Potomac—Henry N. Geer, Saginaw, W. 8. 

Royal—U. 8S. Eby, Cassopolis; Arthur H. Gaukier, 
Detroit; Samuel H. Van Horn, Kalamazoo. 

Royal Exchange—Benj. N. Meyers Co., Grand 
Rapids. 

Security, Conn.—S. B. Monroe, South Haven. 

ee Assurance—-Lewis F. Sterling, Iron Moun- 
tain. 





J. Mitchels & Co. of Detroit have filed bills 
of complaint against the Transatlantic, Prus- 
sian National and International, asking the 
court to set aside an alleged fraudulent ap- 
praisal and award made by the companies after 
a fire at their wood-working machinery plant 
on June 21. The award was $740.75, while the 
— claims the. actual loss to have been $4,- 
4l 
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THE AGENCY MOVEMENT IN ILLINOIS. 
Assistant Secretary Stebbins of the Illinois 
Association of Local Agents is working the 
State above Springfield, where the local 
agents are particularly interested. He is suc- 
ceeding quite well, although in some quarters 
the sentiment persists that it is a Chicago 


movement. Some believe that the managers 


are interested, this coming largely from the 


fact that the National association program 
at Milwaukee contains no local agents for 
set speakers. It will take time to educate 
the agents to the true significance of the 
movement, and. many of them will always 
evince a feeling of apathy. 

The only two candidates for the presidency 
of the Illinois association are Jacob Wachen 
heimer of Peoria, and Charles P. Whitney of 
Chicago, The Illinois meeting will take 
place at Chicago next Wednesday, when offi- 
cers will be elected. There will be a good 
delegation from northern Illinois at Milwau- 
kee. 

t+ ++ 
ILLINOIS FIELD CLUB MEETING. 

It seems more than likely that the member- 
ship of the Illinois Field Club is to be con- 
siderably augmented in the near future. At 
the Quincy meeting last week Special Agent 
J. L. Bierbrauer of the Rochester German was 
elected to membership and letters were read 
from prominent non-union offices that’ indicated 
the feeling toward the club. Manager Halle 
of the Germania was a trifle non-committal in 
his communication, but the spirit of it was in 
line. Mr. Halle complimented the Field Club 
on its good work, and while he stated that field 
men of the Germania had never received in- 
structions from him to join this or that organi- 
zation, and he made it a practice never to give 
them such instructions, he would place the 
matter favorably before his Illinois special 
agents. In view of this letter it is counted upon 
as reasonably certain that the Germania will 
soon be affiliated. Letters were also received 
from R. W. Hosmer & Co., general agents of 
the American and Mercantile of Boston, 
Adoiph Loeb & Son, managers of the North 
German and Transatlantic, and Montgomery 
& Funkhouser, general agents of the Farmers 
and Merchants of Lincoln. They all expressed 
satisfaction at the work of the organization 
and announced that they would instruct IIli- 
nois special agents to make application for 
membership. 

7 ~~ 

The Quincy meeting last week was not with- 
out its interesting. features. The morning ses- 
sion convened early and did not adjourn until 
noon. After luncheon the visitors were treated 
to an exhibition of the fire department, ar- 
ranged by local agents, and convening again at 
3 o'clock, did not get through the work in 
hand until 6. The relations of the Illi- 
nois Field Club and the Illinois State Board 
took up considerable, if not most, of the time 
of the meeting. The discussion was along the 
line of property rights, and what interest, if 
any, the non-union members of the State 
Board might have in the properties remaining 
to that organization. It was decided to appoint 
a committee, that, by the way, is composed of 
these quasi-members, who are instructed to ex- 
amine into the matters and take legal advice, if 
necessary, to determine their rights. It was 
pointed out that the assessment upon the com- 
panies had been for the purpose of making 
rates and that these moneys might have all 
been expended for that purpose, leaving noth- 
ing now on hand. It was also pointed out that 
the property, if any existed, would belong to 
the companies that paid the assessments, and 
not to the special agents. The minimum tariff 
issue, detailed at length in these columns last 
week, was discussed from all sides. It does 
not appear reasonable to expect that the com- 
panies composing the Field Club are anxious 
to incur the expense of rating the State, if a 
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satisfactory arrangement can be made for the 
rates of the State Board, but the members of 
the minimum tariff committee take the posi- 
tion that their work is laid out for them. 
They say they will therefore proceed upon the 
elaboration of a schedule just as if there was 
no State Board. 
— 7+ 

Moline was first discussed as a meeting place 
for the Field Club, and the agitation ran high 
in favor of it. But it was finally decided to 
have the next meeting in Rockford, because 
of better accommodations, and the date was 
set for September 18, with the Nelson House 
as the place of meeting. The attendance ar 
the Quincy meeting was good, notwithstanding 
that the summer season was in full blast and 
many of the members were enjoying well- 
earned vacations. 

~ ~- 

CONFERENCE COMMITTEES ARE APPOINTED. 

The Illinois Field Club appointed a confer- 
ence committee to confer with local agents, 
with instructions to attend the annual meetings 
of the Illinois association in Chicago, and the 
National association in Milwaukee. The fol- 
lowing are the appointees: R. D. Harvey of 
the New Hampshire, president ; William Feiler 
of the Western Underwriters, secretary; 
George F. Penfield, State of Illinois; F. R. 
Young, Cincinnati Underwriters; J.G.S. Best. 
Manhattan; S. K. Hatfield, American of New- 
ark; O. C. Kemp, Rochester German; L. H. 
Schweer, Agricultural; U. H. Sikkema, Ger- 
man of Freeport; A. C. Mink, Delaware and 
Reliance; S. E. Cate, Union of Philadelphia; 
C. G. Meeker, Concordia. Committee on mini- 
mum tariff—William Feiler, Western Under- 
writers; J. B. Wharton, German of Freeport; 
C. G. Meeker, Concordia. Committee to in- 
vestigate relations with Illinois State Board— 
J. G. S. Best, Manhattan; S. K. Hatfield, 
American of Newark; George F. Penfield; 
State of Illinois; William Feiler, Western Un- 
derwriters; A. C. Mink, Delaware and Re- 
liance, 

ca ad ad 
GRAND RAPIDS’ FORGERIES AT AURORA. 

The Grand Rapids has unearthed a lot of 
crooked work at Aurora on part of its local 
agent, E. D. Hanchett. In 1895 he had 250 
policies printed and made electrotypes of the 
body of the policy, with no signatures of offi- 
cers printed. He forged these names. There 
were also blank policies iound with the secre- 
tary’s name printed with a plate. Some genu- 
ine policies have been discovered with 
amounts raised above those reported to the 
home office. Special Agent Schreiber is on 
the ground trying to get all the crooked 
policies up. 

The first intimation the company received 
of Hanchett’s crookedness came through a 
letter of inquiry from a woman who held one 
cf the forged policies. She became suspicious 
of its genuineness and wrote to the home 
office regarding it. An investigation of the 
books revealed the fact that no such policy 
had ever been reported, and Secretary Mc- 
Bain at once requested her to forward the 
policy. Upon its arrival all doubt of the 
kind of work that had been going on was 
removed. Hanchett has fled and his where- 
abouts are yet unknown. 





ILLINOIS NOTES. 


J. J. Beall of Mattoon, Ill., has sold his 
agency to his sister, S. Louise Beall. 


The recent distillery loss at Peoria, IIl., will 
amount to $25,000, the schedule being $100,000. 

The State of Illinois has brought suit 
against the firm of Kessberger & Co. of 
Springfield for writing policies in companies 
which are not licensed to do business in IIli- 
nois. 


The Fire Association has adopted the single 
agency basis at Elgin, Ill., having taken up its 
supplies from S. E. Weld & Co., and trans- 
ferred same to the E. N. Dangerfield agency, 
who has represented it for the past five years. 
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___IN WISCONSIN. 


Field circles of Wisconsin are engaged in 
speculation as to the probability of a non-union 
field club being formed. At the last meeting 
of the Wisconsin Field Club all but four or 
five of the non-union members resigned and 
it is thought the rest will at the next meeting, 
The union men are striving to block the game 
but the feeling is pretty general that separa- 
tion between companies and agents might as 
well include field men. As yet the resignations 
of the non-unioners have not been accepted. 

Separation in the State has been rather gen- 
eral, several of the larger mixed agencies, how- 
ever, still demurring. There have been but 
few fights on account of the action of the 
union rule, even though Wisconsin is the 
home State of the Northwestern National, the 
fiercest opponent of unionism in insurance cir- 
cles. There has been a readjustment of agency 
representation, a trading and shifting of com- 
panies, but the matter has been wisely handled. 

The Continental occupies a peculiar position 
in Wisconsin owing to the popularity of its 
State agent, Henry Hall. While the company 
sacrifices none of its independence, yet Mr. 
Hall does not antagonize other companies. He 
is not an irritant but co-operates on good rates 
and practices. 





The Wisconsin Field Club has had a series 
of difficulties concerning its presidency, mostly 
due to a fear of companies that they may be 
embarrassed by the anti-compact law. The 
companies have gotten very wary of these laws 
after their bitter experiences in different States. 
There has never been any out-and-out ruling 
on field men’s associations, so the solicitude 
arises more from a possible construction of 
the law. 

John E. Davies of the A£tna refused to serve 
another term, so the members began to cast 
to the windward for available men. George G. 
Williams of the Liverpool & London & Globe, 
S. Herdegen of the Phoenix of Hartford and 
L. S. Tuttle of the Queen, were played as 
favorites at various times, but all showed a 
hesitancy to be entered in the race. Finally 
Mr. Williams was chosen but it is understood 
he has decided not to serve. Mr. Herdegen 
is vice-president, and wears the presidential 
toga when any presiding is done. 

T. W. Briggs, who became secretary of the 
club after he left the road for the Liverpool 
& London & Globe, is doing good work. He 
is assisted by Mr. Lancaster, formerly compact 
manager at St. Paul. These two officials are 
called in an advisory capacity by secretaries 
of local clubs. 


The anti-compact law of Wisconsin permits 
local agents to make rates, but not companies. 
The secretaries of the boards are usually sal- 
aried men. The two field club men give ex- 
pert advice as to rates and then the locals pass 
upon them. In some instances one man acts as 
secretary for two or three local boards in his 
section. Very often the locals use their au- 
thority on making rates and put them lower 
than those advised. In such cases there is 
nothing left save for companies to decline the 
risks. In small places, where there are no 
local boards, an agent may own a plant or be 
interested in it and make his own rate. Some 
very aggravating cases of this kind have come 
up. 


George Haney, who resigned from the field 
club to become manager of the Milwaukee 
Board, is doing splendid work. His experi- 
ence with the club has been valuable. Little 
can be done yet to boost rates in Milwaukee. 
There has been some antagonism in the past 
between the agents and companies on the rate 
proposition. The companies a year or more 
ago felt that the agents were beating rates to 
the bottom, and thus cutting all profit off. It 
is true that Milwaukee rates on special haz- 





ards got very low but there seems to be a 





tendency to stiffen them gradually and where 
it is possible, they are being sent somewhat 
"p the scale. 

J. Mabbett Brown, former secretary of the 
Milwaukee Board, is now manager of the in- 
surance department of Fred W. Rogers, the 
large real estate and loan concern. The com- 
panies in the office are the North German, 
Transatlantic and American of New York. 


Fires have been numerous in the State this 
year and they are not confined to any class of 
business. There have been a number of indi- 
vidual losses. Tanneries have been going up 
in smoke recently and there have been the 
usual quota of paper mill damages. The only 
lumber fire of note during the year was at 
Ashland. About every company will have a 
high loss ratio. 


The lumber and paper mill industry has 
greatly revived during the last few weeks. For 
some time, the streams were low and mills shut 
down. Many of the saw, paper and planing 
mills are water power, then no logs could be 
floated down stream. The activity has caused 
a demand for more insurance. 


The tobacco crop in Wisconsin will be a 
good one this year. The belt lies south of 
Madison, the warehouses being largely at 
Edgerton, Stougton, Viroqua, Evansville, 
Janesville and Madison. The rates on brick 
veneered houses have kept close to $1.25, while 
those on frames have ranged from $1.50 to $2. 
While most of the houses are owned by outside 
people local agents have kept the business suc- 
cessfully and have held the tariff. 

The recent trouble at Madison was started 
by an attempt of outsiders to corral tobacco at 
$1. Local Agent H. B. Hobbins stepped into 
the breach, announcing he intended to meet 
outside competition. This caused alarm and 
the demoralization extended to other classes of 
business, threatening to repeat the rate war of 
three years ago. The special agents finally 
succeeded in getting matters adjusted. The 
cut rate business of three years ago is now be- 
ing received at tariff. 


George G. Williams has now gotten well 
onto the ropes for the Liverpool & London & 
Globe. The Wisconsin field is not a new one 
for him, so he travels the paths easily. Col- 
Williams’ offices are in the Sentinel Building 
at Milwaukee, in close proximity with those 
phosphorescent premiers, W. E. Page of the 
German-American and Charles Hall of the 
New York Underwriters. 


Considerable interest is being taken in the 
effort to reduce the rate on the plants of the 
Kimberly & Clark paper mills at Appleton and 
Neenah, Wis. This is a large line placed under 
schedule form. 

Last year the Appleton and Neenah agents 
had a fight over which town should control 
the line. Those interested are now trying to 
get the rate down to $1.25 from $1.35. 





MISCELLANEOUS NOTES. 


The Fire Underwriters Association of the 
Northwest will hold its forthcoming annual 
meeting on September 26 and 27, at the Audi- 
torium, Chicago. 


A. F. Young of Mancelona, Mich., who con- 
ducts the largest local agency in his section of 
the State, has unionized by resigning the Con- 
tinental. Mr. Young has moved his head- 
quarters to Charlevoix, Mich. 


George W. Chandler has entirely severed 
his connection with the Weed & Kennedy 
companies by resigning the Detroit local 


agencies of the Svea, Helvetia Swiss, and 
Netherlands. He has taken on the Home 


Mutual and Greenwich. 


The Louisville board has made an advance 
on tobacco rates in that city of 20 per cent on 
sales and storage warehouses, 20 per cent flat 
on stemmeries and rehandling houses, and an 
extra charge of from 25 to 50 per cent in 
factories for drying machines and drying 
rooms, 
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GOSSIP ON LIFE INSURANCE. 


The paper read by Actuary McClintock of 
the Mutual Life, before the International 
Congress of Actuaries, at Puris, is attracting 
wide attention among those who are inter- 
ested in the actuarial phases of life insurance. 

Mr. McClintock deals particularly with a 
comparison of death losses by occupation, 
family record, climate, locality and the like. 

He thinks that part of the important ac- 
tuarial data of the future will be that de- 
ducted from segregated classes. The mortal- 
ity tables are made from good and bad lives, 
so that there can be a safe margin, and the 
actual mortality kept within the expected. 

In dealing with special classes it is essen- 
tial to have an ideal standard, this to be 
formed from the experience in select risks. 

Mr. McClintock states that the usual mor- 
tality tables, based on the experience of a 
company, and there are a half hundred of 
these, really count for little save the gratifica- 
tion of curiosity and interest, because all 
classes have been bunched together. 

He thinks that more time should be given 
to special investigations, so that companies 
may know how the results of one occupation 
compare with those of another. There are 
some classes that prove permanently of profit 
to a company and others that are always a 
loss, together with the various gradations. 

Mr. McClintock states that to ascertain the 
experience of companies on lives of dispro- 
portionate weight, on insurants whose par- 
ents were living at the entry, and so on, will 
be valuable to a company. He urges a pool- 
ing of the experiences of companies on these 
special results. 

The object of these investigations, he holds, 
is to assist companies in the initial selection 
of risks by the knowledge of the various cir- 
cumstances which indicate or affect longev- 
ity. 

For purposes of comparison he holds that 
a table must be used that represents the ex- 
perience of an ideal class of good risks. This 
is not to be found in any table customarily 
used, because its results are due to a combi- 
nation of good and bad risks. 

For his own private calculations Mr. Mc- 
Clintock takes seven-eighths of the American 
table for insurances over four years in force; 
for more than one year and less than five 
years, seven-tenths; for less than one year, 
four-tenths. He states that the English 
Healthy Male Table is the best for purposes 
of comparison. 

In speaking of a new general table, Mr. Mc- 
Clintock holds that the amounts insured, as 
well as the number of deaths, should be con- 
sidered. On this point he says: 

“The more this matter is examined, the 
more clearly will the fact appear that there 
is no other way of giving weight to those 
lives insured for the larger amounts than 
by framing the table which 1s the object of 
the investigation by the help of two sepa- 
rate examinations, one having regard to 
the number of deaths with respect to the 
lives insured, and the other having regard 
to the losses in money with respect to the 
amounts insured. With a sufficiently large 
volume of experience, the materials relating 
to amounts will, on the whole, be of much 
greater importance as a guide for the future 
than the materials relating to lives. My own 
judgment is clear that a table based upon the 
experience of money losses, rectified at all 
points which may appear exceptional or 
doubtful, particularly in youth or extreme old 
age, by careful consideration of the ex- 
perience relating to the number of deaths, 
will supply a final table much superior, as a 
financial guide for the future, to a table based 
solely upon the number of deaths. This re- 
mark applies, of course, both to select tables 
relating to good risks and to those more gen- 
eral tables which it is safer to use for com- 
puting premiums and reserves.” 











A question that is agitating the life insur- 
ance agent is that of compensation. It has 
come to the front of late largely on account 





of the Equitable’s new commission arrange- 
ments whereby an agent has to settle for 50 
per cent of the policies. Advances and salary 
considerations are given by the Equitable, it 
is true, but since establishing its new régime, it 
has materially decreased rebating in its ranks. 
which was one of the objects desired. There 
is too slight a margin for rebating, especially 
with all bonus arrangements eliminated. 

Agents have been watching with interest 
the real effect and significance of this move- 
ment. It is really an important considera- 
tion for the companies, this matter of paying 
agents in a way that will produce business of 
a profitable kind. 

The large portion of the business that 
comes naturally through acquaintance or 
friendly relationships has been written; that 
in the future will be dependent on those reach- 
ing maturity. It must be remembered that 
life insurance has had its phenomenal strides 
since the Civil War. The field then was 
practically open, but the great pressure of 
companies has cleared it well. It will take 
harder work, keener concentration, more en- 
ergy, fiercer drives, now to produce the same 
volume as of old. 

The contracts of several years ago were 
valuable and profitable because of the lines 
of resistance being less stubborn, and’ there 
being more people who did not carry insur- 
ance. These old agencies enriched their 
managers, and the renewal interest is of con- 
siderable consequence. 

It is a question whether the cutting of com- 
missions will not interfere with securing busi- 
ness. In the Equitable’s case, commissions 
on the first year were practically cut in half. 
Most agents seem to hang toward the broker- 
age method, desiring no renewals. They 
argue that they cannot work on half-pay, and 
if the same proposition were made in any 
other calling it would be turned down, be- 
cause a man does not care to have his wages 
scattered over the future. 

The agent holding these views says a gen- 
eral agency revolutionizes in its membership 
every few years. The rank and file solicitor 
is transitory. He desires all his pay at once. 
The Mutual Life evidently is taking this view, 
especially with sub-agents. The New York 
Life follows a middle course. 

The Equitable’s move will be watched with 
intense interest, therefore, on account of the 
vital considerations that enter into the ques- 
tion of compensation in future years. 





The New York Life has the rank and file of 
its agents on a first year brokerage basis, they, 
of course, having the benefit of the Nylic. The 
company takes the ground that it owns the 
business and does not want a man to work 
up a large renewal interest. The New York 
Life makes a point of the fact that it saves the 
general agency renewal commissions by this 
system. It has some old commission con- 
tracts, but in case of managers it is putting 
them on a salary. It contends that a manager 
in a big city that works up a business that 
pays him $50,000 or so is not worth that much, 
and that the excess which he is being paid 
should go to the policyholders. 

Actuary Rhodus of the Western Mutual Life 
of Chicago admits that the company is not pay- 
ing nearly as large cash surrenders as ap- 
pear in its estimates. Under the assessment 
law, the company is not allowed to make guar- 
antees, but has estimates in the hands of its 
agents. The company in its arguments op- 
poses high cash surrenders, especially in the 
earlier life of the policy, claiming such offers 
too great an incentive for retirements, and 
hence is unjust to persistent policyholders. 





C. R. Dixon, formerly Chicago manager 
of the Covenant Mutual of Galesburg, later 
occupying a similar position with the Frank- 
lin Life of Springfield, and recently with the 
executive special department of the Mutual 
Life in Chicago, has become connected with 
the Chicago office of the Federal Life. 











PRESIDENCY OF THE NATIONAL ASSOCIATION. 
It seems to be generally understood that 
Chicago will not present a candidate for the 
presidency of the National Association of Life 
Underwriters. William D. Wyman, manager 
of the Berkshire, positively declined to allow 
his name to be used. Then Ira J. Mason of 
the AZtna was proposed, his friends stating 
that he would make an excellent head of the 
National body. Mr. Mason has spent long 
years of excellent service in Chicago, and has 
been prominently identified with the associa- 
tion movement, both in the National organiza- 
tion and the Chicago association, having been 
president of the latter. Mr. Mason, however, 
states that he cannot permit his name to be 
used as a candidate. Clarence E. Ady of 
Omaha was spoken of as a possibility, but it 
now seems to be settled that the plum will go 
to I. Layton Register of Philadelphia. Mr. 
Register is chairman of the executive commit- 
tee, and is one of the leading life men of the 
country. While it is a disappointment to west- 
ern interests that a leading candidate could 
not be induced to take the position, yet Mr. 
Register is so universally liked that the West 
will view his candidacy with favor. 
ot ++ 
WHAT WILL BECOME OF THE NORTHWESTERN? 
Life men are very much interested in the 
movements of the management of the North- 
western Life of Chicago in its efforts to find 
some plan to successfully handle the company. 
It is understood that a sort of limited trustee- 
ship on part of the National Life, U. S. A., 
will be recommended, so that the National will 
not be impaired in any way by the deal. The 
monied interests in the National are moving 
with great caution, and will not submit to any 
method that will jeopardize the future of the 
National. Other companies are casting their 
weather cyes on the best business of the North- 
western. Some propose to offer to take a 
part of the business, but there will probably 
be no company that will agree to take the com- 
parfy over in toto. Its mortality ratio is up 
near the 200 per cent mark. Death claims 
are coming in rapidly, and the best settlements 
are made that is possible. It is generally con- 
ceded that the company will go in the hands 
of a receiver as far as the stipulated premium 
portion is concerned unless the policyholders 
agree to some plan whereby the company can 
be put on another basis. President Mabie and 
his cohorts have done all in their power to 
save it, but the selection has been constantly 
against the company. 
++ ++ 
THE DES MOINES LIFE CASE IN ILLINOIS. 
The Des Moines Life has been making boasts 
that it would be relicensed in Illinois at an 
early date, but it is safe to say that as long 
as Superintendent Van Cleave is in office it will 
not return. The company promised not to 
transfer any suits to the Federal courts, which, 
however, it did, and then had its license re- 
voked. It then made threats that the Iowa 
department would retaliate and revoke the li- 
censes of Illinois companies, but no move in 
that direction was made. Then the rumor got 
out that it could get back in Illinois by the 
use of money, and this fired Superintendent 
Van Cleave to a white heat. The company has 
been unable to conciliate the superintendent 
after this nasty insinuation. Mr. Van Cleave 
has kept his office clean from all suspicious 
proceedings. 
~~ 
NATIONAL FRATERNAL CONGRESS. 


The National Fraternal Congress, which is 
composed of over fifty fraternal insurance as- 
sociations, will meet in Boston the latter part 
of this month. There is a movement on hand 
on the part of the fraternals to secure some 
sort of national supervision of the fraternal 
societies by act of Congress. At present each 
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State regulates the fraternals that operate 
within its limits, and owing to this diversity 
of laws and regulations, the confusion is great 
and adds greatly to the expense. 

As will be remembered, the last convention 
got up a new table of rates, but they were 
not made mandatory but merely advisory. 
Some of the leaders in the movement are en- 
deavoring to get uniform action on the part 
of the societies as to rates. 

There is also the attempt being made to 
have a uniform system of blanks for medical 
examinations. 

One of the most interesting features will be 
the mortality records and experience of the 
fraternals. 

Insurance men have long been anxious to 
get at the mortality experience of the fra- 
ternals. They include a membership that the 
regular companies do not, and hence all data 
concerning it would be of value. 

+ + 
PROVIDENT WINS IN ITS TAX CASE. 

The Provident Life and Trust was victorious 
in its recent controversy with the tax assess- 
Frequently States have 
attempted to tax life insurance companies by 


ors of Pennsylvania. 
various means, which has frequently worked a 
great hardship to their policyholders by fore- 
ing them to reduce dividends, on account of 
this excessive taxation. In Pennsylvania the 
assessors recently changed their plan of taxing 
the Provident Life and Trust from assessing 
the.tax on the market value of the capital stock 
to the market value of the gross assets. This 
was done notwithstanding that there was no 
change made in the law. As the largest part 
of the assets of the Provident Life and Trust 
is in the insurance department, which makes no 
contribution to the earnings of the stock, the 
proposed method was particularly unfair. 
The companies appealed to the court and won. 
++ + 
POINT RAISED BY ILLINOIS DEPARTMENT. 

It will be remembered that when the National 
Life, U. S. A., began operations in Wisconsin, 
the department claimed that every agent had 

pay $15 for a license, as that was the re- 
quirement in the District of Columbia, where 
the company is incorporated. The legal de- 
partment of the company took up the matter 
and convinced the Wisconsin department 
that the license only pertained to gen- 
eral agents and not to sub-agents. The li- 
censing of all agents would have made it an 
expensive luxury for the company. The Jlli- 
nois department has now raised the same point 
and the company is engaged in the same proc- 
ess of explanation as was followed in Wiscon- 
sin. 

++ ++ 
MOORE SANBORN’S FUTURE, 

Life insurance men are speculating as to 
what company will secure the services of 
Moore Sanborn, superintendent of agencies 
of the American Union. Mr. Sanborn is 
recognized as one of the ablest handlers of 
men in the field, and much admiration was 
expressed over his ability to get high-class 


men to represent the American Union, not- 
withstanding its disadvantages. 
Mr. Sanborn’s plan was to get inex- 


perienced men of good standing, and educate 
them. In this way he was able to gain pres- 
tige for the company through its representa- 
tives. As is well known, Mr. Sanborn’s work 
has been entirely in getting up the company’s 
literature and handling the field, and his 
duties were all in carrying out the work laid 
down by others. Whatever may be said of 
the American Union, all will admit that Mr. 
Sanborn’s work in the field has been straight, 
clean, above-board and successful. 
~~ ~~ 

CANADA LIFE’S GOLD BOND. 

The Canada Life is attaching its = per cent 
gold bond feature to any of its forms. By it 
the company guarantees 5 per cent interest for 
twenty years after the policy matures or be- 
comes a claim, at the end of which time the 





face of the contract is pore The amount may 
be commuted at any time before the end of the 
twenty years. At age 35, the premium is 
$34.60 on an ordinary life policy; $45.75 on a 
twenty-payment and $62.60 on a twenty-year 
endowment. 
+ <* 
HARTFORD LIFE’S SMALL POLICIES. 

The main companies writing small monthly 
payment policies in the West are the Hart- 
ford and Michigan Mutual. The Hartford has 
twenty odd industrial offices in the country. 
The Chicago industrial branch is run by 

C. Hoople and J. T. Brownell. Policies 
on adults are written for $100 and over. 
Smaller policies are taken on children. 

+ al 
PHCENIX MUTUAL LIFE’S PLANS. 

The Phcenix Mutual Life is now arranging 
to go on a 3 per cent basis January 1, and 
American table. It is 


will adopt the now 
using the Actuaries’ 4 per cent table. The 
new policies of the company will be con- 


siderably more liberal than the present ones. 
When the company brought out a new set 
of policies in 1891, they were acknowledged 
to be as modern, if not the most modern of 
any on the market. Since then no changes 
have been made in the conditions and privi- 
leges. In the present forms, cash surrender 
values are only given every five years; in the 
new policy they will be given annually after 
the fifth year. Under the old Connecticut 
law, state companies were made to loan but 
60 per cent of the reserve. In the new law 
they loan 90 per cent. The paid-up and exten- 
sion features will also be liberalized. Some 
of the general agents desired the company 
to adopt the 3% per cent basis, but the man- 
agement felt that in the course of a few years 
it would be necessary to go to 3 per cent, 
and hence believed it to be best to make the 
one change. 





LIFE NOTES. 


The Federal Life of Chicago will soon enter 
Missouri. 


S. A. Tomlinson of Lansing, Mich., is li- 
censed as an agent of the Federal Life of Chi- 
cago. 

The Fort Wayne Life Insurance Company 
has been organized at Fort Wayne, Ind., and 
will operate under the stock plan, with a 
capital of $200,000. 


The Fidelity Mutual Life has now organized 
Kansas, dividing it into five districts. Presi- 
dent Fouse has now gone to Utah and other 
Pacific Coast States. 

President Mabie of the National Life, U. S. 
A., is now in the East arranging for the rein- 
surance of the American Union. The deal 
will probably be consummated on some satis- 
factory basis, although not as at first planned. 


The hearing in the case of the Bankers 
Life of New York against the Vermont insur- 
ance commissioners, to compel them to value 
its policies in accordance with their terms, will 
take place in October. 


The Mutual Benefit’s semi-annual statement 
shows: Assets, $72,236,076; liabilities, $66,- 
491,877; net surplus, $5,744,197; income, six 
months, $6,807,690; disbursements, $5,146,283 ; 
insurance written, $18,493.212; nctense in in- 
surance in force, $6,786,360. 


The Mutual Life shows a gain of over $14,- 
000,000 in paid for business for the first six 
months of this year, comparing it with the 
same period of last year. 


The Ohio insurance superintendent, to- 
gether with Examiners Stillwell and Brassee, 
have begun the annual examination of the 
Union Central Life. 


The Travelers wrote $9,017,018 during the 
first six months of 1900. 


The Massachusetts Mutual is paying but 
little attention to Illinois outside of Chicago. 

Charles S. Clark, Chicago manager of the 
American Union Life, is in New York, ar- 
ranging for the disposition of his renewals. 
It is not believed he will contract with the 
National Life, U. S. A., which is taking over 
the American Union’ s business, 





_AMONG CASUALTY MEN. 


EMPLOYERS LIABILITY ENTERS HEALTH BUSINESS. 

The latest company to take up health insur- 
ance is the Employers Liability. It has just 
issued two forms of health policies which will 
be sold at $10 and $25 a year. Policy No. 1, 
at $10, insures against the following: Diph- 
theria, typhoid fever, typhus fever, scarlet 
fever, scarlatina, measles, varicella, varioloid, 
smallpox, erysipelas, Asiatic cholera, acute 
brenchitis, pleurisy, pneumonia, appendicitis, 
peritonitis, diabetes, carbuncle. 

Policy No. 2, at $25, covers: Typhoid fever, 
typho-malarial fever, typhus fever, scarlet 
fever, scarlatina, measles, diphtheria, varicella, 
varioloid, smallpox, erysipelas, Asiatic cholera, 
yellow fever, malarial fever, intermittent fever, 
remittent fever, congestive fever, acute bronchi- 
tis, pleurisy, pneumonia, gastritis, enteritis, 
colitis, entero-colitis, gastro-enteritis, hepatitis, 
typhlitis, appendicitis, peritonitis, nephritis. 
Bright’s disease, diabetes. apoplexy, epilepsy, 
cancer, tumor, abscess, ulcer, carbuncle. 

~+ + 
FRANKFORT'S CASE AT RACINE. 

The Frankfort has been 
Wis., for $4,000, by Dr. R. 
an eye 








sued, at Racine, 
E. Kitto, 
in a street car accident in that city 
last February. Previous to the 
took out combination policies in the Mary- 
land Casualty, Pacific Mutual, Fidelity and 
Casualty, Employers’ Liability and Frankfort. 
The amount for the loss of an eye was $4,000. 
There seemed to be some suspicious circum- 
stances surrounding the accident, so it is 
claimed the matter was compromised, all 
companies paying except the Frankfort. This 
company states it will settle at the compro- 
mise figure, but the assured refuses to say 
what it is. He therefore sues for the full 
amount. The Frankfort alleges that the other 
companies are discriminating against it and 
doing all they can to injure it. 


++ ++ 

LAWYERS AND PHYSICIANS IN CONSPIRACY. 

With the rapid growth of personal injury 
cases, it has come to light that physicians and 
lawyers are working together in bringing these 
proceedings. The physicians in outlying dis- 
tricts of a city, will urge injured 
persons to file suits for damages and refer them 
to certain lawyers. Physicians thus see an op- 
portunity to get good pay, establish a stronger 
professional relationship with a family and get 
a rake-off from a lawyer. In large cities, per- 
sonal damage lawyers are using every method 
to get business, defying all of the ethics of the 
profession. Personal accident companies are 
pushed to the limit by the lawyers, and em- 
ployers’ liability companies find more and more 
cases to defend on account of injuries 
cially due to teams. 

Personal injury attorneys are now one of the 
curses of the business, and companies realize 
that calculation has to be taken of their opera- 
tions. 


who lost 


accident he 


especially, 


espe- 
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RESERVE ON SURETY POLICIES. 

The Fidelity and Casualty “Bulletin” thus 
speaks of reinsurance reserve on surety poli- 
cies: 

“When a policy is written for a year on a 
fire hazard, the reinsurance reserve on it aver- 
aged with the reserve on a large number of 
similar policies is 50 per cent of the premium. 
This reserve should be called the unearned 
premium reserve, the idea being that at the 
end of any given year one-half of the total 
volume of annual premiums would have been 
earned, while as against the other half, one 
half of the total hazard underwritten still runs. 

“The system is quite right as respects fire 
insurance. If a fire occurs it is known at 
once and the loss is provided for out of earned 
premiums. As against the losses of the future 
the unearned premium affords a right and 
proper reserve, always supposing that the rates 
are right. 

“What is true of fire insurance is true also 
of accident, plate glass, boiler, burglary and 
liability insurance. In each case the event 
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Ww hich creates a loss is known immediately. 

“But this is not true in fidelity insurance 
and much less is it true in surety insurance. 
A bank cashier under bond issued by a fidelity 
company may steal in the first half year, or in 
the first year or two years, the full sutm for 
which the bond was issued and the fact may 
not be known at all. In suretyship trusts a 
defaleation may run for years, indeed, may 
never be discovered. 

“What then should be the reserve in fidelity 
insurance and what the reserve against surety 
b: ynds? 

Strictly, the rule should be what it is in ma- 
rine insurance. The whole premium should 





be placed in reserve until all liability under it 
has been practically ended, whether the bond 
be that of a salaried employe or that of an ex- 
ecutor or of any other person in either of the 
classes known by the terms fidelity insurance 
or suretyship. 

“We know that such a rule would work 
hardships to the companies. We know equally 
that in the absence of such a rule insurance 
departments and the public cannot tell whether 
this or that fidelity company or surety company 
is solvent, notwithstanding the fact that the 
given company may claim a large surplus. 

‘There has been of late years a great tend- 
ency to establish surety companies. There has 
been a show of prosperity in the large sums 
put aside under the title of ‘surplus.’ Invest- 
ors might as well be told the fact that nobody, 
not even the best underwriter of the given 
company, knows at all how much of the sur- 
plus will be needed for losses.” 

~~ “* 

PLATE GLASS CONDITIONS IN THE WEST. 

There has been an increase in the price of 
plate glass, amounting to 10 per cent, within 
the last few days. This makes the price of 
glass more than double what it was two years 
ago. The output is controlled by a “trust,” 
and increases seem arbitrary. The home offices 
of the companies are canceling off unprofitable 
business, especially in the large cities, much 
more vigorously then the fire companies are 
on their unprofitable classes. The companies 
in the plate glass compact have tabulated their 
business, showing risks that have proven un- 
profitable and agents are therefore being noti- 
fied to keep off. There is considerable more 
backbone in plate glass circles than there has 
been for years. The companies have come to 
the conclusion that it does not pay to continue 
on risks that have always Deen unprofitable. 
Business, in Chicago especially, has been cut 
down, and more or less of it is noticed in other 
directions. 


++ 


The Fidelity and Casualty “Bulletin” says, 
regarding accumulative personal accident bene- 


fits : 


‘An accident policy is now being placed 
upon the market by one of our competitors 
in which a promise appears that for each | 
consecutive year’s renewal there shall be 
added 5 per cent of the principal sum to 
to death benefit, such additions, however, | 
never to exceed 50 per cent of the principal. 

“We call our agents’ attention to this sup- | 
posed benefit to point out that the accident | 
policy in question is issued for a period of | 

| 


| 
++ | 

ACCUMULATIVE ACCIDENT BENEFITS. | 
| 


THE WESTERN UNDERWRITER. 


one year; no >: eleniee is made that the risk 
will be renewed, on the contrary, there is a 
condition in the policy which states that the 
company may cancel it at any time. Thus 
if the accumulations amount to a consider- 
able figure, the company may void their con- 
tract at will, depriving the assured of any 
benefit from the accumulating 5 per cent. 
If the promise to make 5 per cent additions 
to the principal sum for every year the policy 
is in force is made in good faith, the clause 
permitting the company to cancel at will 
should be excluded from the conditions and 
another condition inserted stating positively 
that the company would renew the policy an- 
nually for a period of ten years at the will 
of the assured. We venture to say that if a 
proposing policyholder should ask whether 
such guarantee would be given the company 
would fail to respond.” 
wt 


STAMPS ON RENEWAL POLICIES. 

The Fidelity and Casualty is sending out 
the following concerning revenue stamps on 
renewal policies: 

“Regarding revenue stamps on policies or 
renewals written in lieu of policies or re- 
newals to which revenue stamps have been 
affixed and canceled. 

“No ruling by the Treasury Department 
on this subject can be found. In cases where 
our agents find it necessary to issue a policy 
or renewal in the place of one upon which 
revenue stamps were properly affixed and can- 
celed and no additional premium is paid for 
the new policy or renewal, our counsel sees 
no reason why the latter need be stamped. 
A notation upon the new policy or renewal 
reading as follows will answer the purpose: 
‘No stamps are required on this policy (or 
renewal), as it is issued in lieu of No. 
upon which revenue stamps have been affixed 


and canceled.” 
+ 


DECREASE IN BICYCLE ACCIDENTS. 

With the decline of thé “wheel” as a means 
of pleasure, accident companies note a remark- 
able decrease in accidents due to bicycling. 
At time, 
counted such a serious menace to the compa- 
nies that a few of them scaled benefits or 
charged an extra premium. Now they are 
paying double benefits. In a city like Chicago, 
for example, several companies have not had 
a bicycle claim this season. 

- 

COMMISSIONER EDDY AND THE FRANKFORT. 

The text of Commissioner Eddy’s 1epoit con- 
taining the Colorado department’s examina- 
tion of the Frankfort is out. It states that the 
reasons for the examination were a doubt as 
to the soundness of its American office and its 
methods. 

The report states that the deposit of the 
company, $200,000, is not impaired, that it has 
ample resources. The annual statement as of 
December 31 verified and found correct. 
He states that Voss, Conrad & Co. are liable 
for all agency balances and those over ninety 
days old can thus be listed as assets. As to 
the bank account, Mr, Eddy says the Frankfort 
has no particular account, as allits business is 
done under the name of Voss, Conrad & Co. 
The company had sixteen term policies, but al- 


one injuries from this source were 
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15 
though the examiner finds the reserve com- 
puted correctly, he says they should have been 
segregated from the annual policies. The com- 
pany now has $300,000 deposited in this coun 
try. Regarding reserves for unpaid losses, the 
commissioner says: 

‘As to the loss reserve of the company, 
technically appearing under item No. 3, sub 
division 5 of non-ledger liabilities, aggre 
gate of unpaid claims and expenses, it appears 
to me that the amount set aside for the purpose 


as 


of paying outstanding losses is ample. So 
much of this loss reserve as pertains to the 
Pacific Coast jurisdiction of the agency has 


been estimated case by case and with particu 
lar reference thereto by the company’s attor 
ney at San Francisco, and the probable ex 
pense of each case pending, according to his 
best iudgment, enters into the computation. 
As for their eastern business, the agents upon 
receiving notice of accident immediately charge 
the company with liability amounting to prac 
tically $10 to $25 for each such notice. For 
the first ninety days following notice of suit, 
the agents charge the company with a liability 
of $100 on each suit. At the expiration of 
ninety days, for each such suit or case remain 
ing unsettled, the agents charge the company 
with a liability of $600. For each case in which 
judgment may have been obtained and appeal 
taken therefrom by the agents, an additional 
charge against the liability of the company of 
$600 1 is made. The fixing of the liability grow 
ing out of suits in insurance of this nature is 
exceedingly difficult, and far as I am ad 
vised has never yet been determined to the 
satisfaction of anyone. When fixed, it is done 
arbitrarily. Following the practice, as I un- 
derstand it to be, of other insurance depart- 
ments, I have no warrant for doing otherwise 
than accepting the liability fixed by this com 
pany, unless | were satisfied that the amounts 
fixed by it were manifestly wrong 


SO 


No announcement has yet been made 


TO COMPETE 


WITH THE FRATERNALS: EVERY OLD LINE AGENT 
SHOULD HAVE AS 


A Side Line 


THE AGENCY OF 
The Young Men’s Institute Insurance Co. 
(Incorporated under the laws of Ohio.) 


Policy Provides: 


SICK BENEFITS. 


as to 











AMPLE RESERVE. 
LOW EXPENSES. DISABILITY BENEFITS, 
CAREFUL EXAMINATIONS. LIFE INSURANCE, 
MONTHLY PAYMENT PLAN. 
Write for information to the Company, Pike Building, 
Cincinnati, Ohio. 


FRANKLIN’S INSURANCE SUPPLY 
HOUSE, 


Send 10 cents for sample policy of forms 
Experience in fire insurance, | years. 


INSURANCE ADJUSTERS. 
ARTHUK L. DRAPER, 


Adjuster of Fire Losses. 
1005 American Trust Bidg., Cleveland, 
Long Distance 





Newark, 
Ohie, 





_ 


.) 
*Phone. 


F. L. PARSONS, 
Adjuster of Fire Losses, 
29 Euciip Avr., Room 10, CLEVELAND, O. 
Telephone Main 1996. 








Royal Union Mutual 
Life Ins. Co.=— 


Des Moines, 


AN OLD LINE IOWA COMPANY. 


FRANK D. JACKSON, 


PRESIDENT. 


SIDNEY A. FOSTER, 


SECRETARY. 


COMMERCIAL 














STAUDT & COLE, stare xcrs.. 


CANTON, OHI 





Good Territory for Good Men. More Men Wanted. 


Oo. 


NEW YORK. 





UNITED STATES BRANCH: 
Cor. Pine and William Sts., 


UNION 


Assurance Company, Ltd., of London. 








WESTERN DEPARTMENT: 
3's Dearborn Street, 
CHICAGO, 
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the serious charges of W. C. Austin, the ex- 
pert accountant, who assisted in the examina- 
tion. As long as the company does not seek | 
some independent vindication by an examina- | 
tion of another department, 
will harm it. Either Austin is a scoundrel and 
malefactor or he is correct in his statements. 
This matter should be cleared. 

Since the publication of Mr. Eddy’s report, 
Mr. 
claiming the Frankfort is impaired, and going 
into detail to prove the incorrectness of Mr. 
Eddy’s statements. He claims Mr. Eddy 
only spent four days of the fifty-eight during 
the examination in actual work, the rest be- 


ing spent at the expense of Mr. Voss in | 
wining and dining, playing golf, etc. Mr. 
Austin’s continued attacks can only 


stopped by the company vindi- 


cating itself, 


completely 





The Mutual Accident and Benefit Insurance 
Company of Cincinnati has been incorporated 
and will have offices in the Blymyer building, 
but has not yet completed organization or is- 
sued its policies. A number of attorneys are 
interested in the venture. 


the accusations | 


| ST. LOUIS, 


Austin has come out over his signature | 


be | 


THE WESTERN UNDERWRITER. 


'B.& O. S-W. 


“ROYAL BLUE SERVICE.” 





CINCINNATI, 
LOUISVILLE, 
COLUMBUS, 


PITTSBURG, 
WASHINGTON, 


BALTIMORE, 
PHILADELPHIA, 
NEW YORK. 


EAST ano WEST 


Luxurious Vestibuled Trains. Palatial Ladies’ Coaches 

Pullman Drawing Room, Sleeping and Observation Cars 

B. & O. 8-W. Dining Cars. 
popular prices. 


BEST LINE 
BETWEEN THE 


Meals served a la carte at 


For Rates, —y Time-Tables or Sleeping Car Space 
call on any ticket agent or address 


0. P. McCARTY, 
General Passenger Agent, 
CINCINNATI, OHIO 





| 
hicag 0 
| 


And Return from Cag 


“BIG FOUR?” 


| Lv. Cincinnati . . . 8:30 a. m., 12:20 p. m., 8:30 p. m- 
Ar. Chicago .... 5:30 p.m., 8:40 p. m., 7:15 a. m- 


Superb Dining-Car Service, Compart- 
ment and Standard Pullman Sleepers, 
Parlor Cars and Elegant Day Coaches. 


Trains leave Ciocinnati from Central Union Station, 
Corner Third and Central Avenue. Passengers from 
the South avoid all transfer across the city and enter 
| Chicago along the shores of Lake Michigan, affording 
| an excellent view of the Lake Front. All trains enter 
| Central Station, Twelfth Street, Chicago. 
Tickets will be sold for the thirty-fourth Encampment, 
G. A.R., August 25th to 29th inclusive, with return limit 
until September 30th, 1900, if deposited with Joint Agent 
at Mi hicago prior to 12 o’clock noon of September 2nd 
Call at 


‘*Big Four’’ Ticket Office, 


4 W. Cor. Fourth and Vine. 

| REEVES, Gen. — Agt. 
| WARREN J; “LYNCH, W. F. - ePPE, 
Gen. Pass. and Tkt. A. 


P&T. Agt. 
CINCINNATI, 0. 





JUNE 30, 1900. 


SURPLUS TO POLICYHOLDERS, $1,434,777.67: 


JOHN T. STONE, 
PRESIDENT. 


RESERVES, IN ADDITION TO ABOVE, 


$782,062.42. 


J. G. CLOUD, 
SupP’T OF AGENCIES. 


MARYLAND CASUALTY COMPANY 


Is the strongest Casualty Company in the world. 


except Burglary and Surety. 


with the MARYLAND than with any other Company at this time. 
address our General Agent in your territory. 


OF BALTIMORE, 


It writes all lines of Casualty Insurance 


It wants a live, producing agent in every town of 3,000 
population, or over, in the States in which it is entered—not a man who calls himself an 
agent and awaits for the public to recognize his claims for business, but a conscientious, 
intelligent, industrious WORKER. 

There are larger possibilities for a permanent and profitable connection for such men 


If you are one such, 


If you do not know his name and address, 


write the Home Office, Equitable Building, Baltimore, and we will put you in touch with 


him at once. 





. = PALMER, Presrr. 
» SKINNER, Secvy. 


—-THE—— 


ORGANIZED 1657. 


NORTHWESTERN MUTUAL LIFE INS. Co. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES. 

















STATEMENT, JANUARY ist, 1900. 
a 6.555840: 66st.0dn gdh. nds tek SEARS Le ee Neeveoeed $126 646,728 
Liabilities, including $21,392,383 approximate surplus 
LOW PP 
accumulations held to meet tontine and semi- NO 
MORTALITY. ES GIONS. hc ccccckencsaadcdesceebesecisesseés 121,112,031 
ECON OMICAL i. ic cecccccccocachtestbstecensbsdotcees<é $ 5,534,697 REBATING 
MANAGEMENT Income during 1899. ........ccccccccccccccccccccccccceses $ 24,605,143 PERMITTED. 

Insurance Written during 1899 .sccccssccccccccccscccsses $ 73,430,743 
Insurance Gained during 1899......ccscseceseesees TTTTITY 39,893,387 
Insurance in Force...........c0.ccese pndonedwetaketageees 497,606,125 








BEST RESULTS TO POLICY-HOLDERS. MOST ATTRACTIVE POLICIES. 
BUSINESS ACCEPTED ONLY FROM REGULAR AGENTS OF THE COMPANY. 








For Further Information, or any Agency, address: 
WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Home Office, Milwaukee, Wis. 























INSURANCE BROKERS. 





EDWARD D. CLARKE CO., | 


177 La SALLe Sr., Cutcaco. 


Reference, Royal Trust Co. Repre-enting companies writing 
surplus insurance, special risks and re-insurance, also large 
facilities for surplus lines. 





SHIPMAN & WAYNE, 
Fire Insurance, 
210 La SALLE STREET, CHICAGO. Correspondence solicited. 
Surplus Insurance placed in strong companies. 


SUMMERHAYS & PATTEN, | 
Fire Insurance Brokers, 
84 ADAMS 8T., CHICAGO. 
inane placed on Mercantile and Manufacturing Risks 
any Location; correspondence solicited. 











ARTHUR ELEVE, 
Broker and Underwriter, 
Handler of Large Lines, 

130 East Turrp St., Cincinnati, On10. 


Correspondence Solicited with Outside | 
Companies and aoeneee. 


INSURANCE LAWYERS. | 


White, Johnson, MeCaslin & Cannon, 


Counsellors at Law, 
1416 to 1421 Williamson Bidg., 








Cleveland, 0. 





SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 


BOWEN, DOUGLAS & WHITING, 


Attorneys and Couns<lors, 
80-85 Morrat Bock, Detroit, Mica. 
Special Attention to Law of Insurance. 











H. J. Booru, S. PETERS. | 


BOOTH, KEATING & PETERS, 
Rooms 7, 8, 9 Boarp or TRADE, } 
Telephone 784. CoLuMBts, Oalo. | 
Special Attention given to Insurance Law. 





Albert Crane. Mark Norris. Fred'k W. Stevens. 


CRANE, NORRIS & STEVENS, 


Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bldg., Grand Rapids. Mich. 
Special Attention given to Lnsurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


| 
Special Attention to Law of Insurance. 
WHEELING, West VIRGINIA 








T.B.Paxton, J.W.Wartington, T.B.Paxton Jr., G.H.Warrington | 


PAXTON & WARRINGTON, 


Attorn: ys and Counselors at Law, 
Unitep BANK BUILDING, CINCINNATI, OXI. 
Special Attention to Insurance Law. 


LOCAL AGENTS. 
C.A. FARNHAM & CO., 


4TH AND VINE Sts., CINCINNATI, Outo. 
Fire, Marine, Tornado, Rents. Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 











M. BUCHMANN. A. W. PARSONS 


BUCHMANN, ,FARSONS & CO., 
neurance. 
( aE Solicited, Lines Large or Small. 
401--3 GARFIELD BLDe., CLEVELAND, OHIO 


THOMAS H. GEER & CO., 
General Insurance, 
158 Superior Street, CLEVELAND, Onto. 
Members of the Ohio Associ «tion of Local Fire Insurance 








0. M. STAFFORD, GOSS & CO., 
LnoADWAY AND WILLSON AV ENU Es, CLEVELAND, "Ono. 
The largest Agency ro Ceneiene. mae ilities for large lines. 

a land and lison Aves., 
Branch Offices: 1 Downtown Office: Century Bidg. 
FRED P. THOMAS & CO., 
General Insurance, 
STANDARD Burtipine, No 53 Buciip AVE.,CLEVELAND, O. 


Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 


HENRY O’EANE, 
General Insurance Agency, 
THe WYAnporrte, COLUMBUS, OHIO. 
Special facilities for large lines. 


JOHN K. DUKE & SON, 
Fire, Life and Accident Insurance Agents, 
Leading Agents at Portsmouth, Ohio. 
Buy and Sell Real Estate. 
No. 51 Weert Seconp Sr. PorTsmMoUTa. OHIO. 


WHITTLESEY ADAMS, 

















Fire Insurance, 
Establisoed 1857. See 


WaRrREX, OnI0 
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J. H. LEIDING, - Insurance 
MASONIC TEMPLE, 


N. E. Cor. Third and Wainut, CINCINNATI, OHIO 
Telephone 2712. 


Insur- 
Millers’ and Manufac- 


Royal Exchange Assurance, Est. 1720, London, England 
ance Co., State of Illinois, Rockford, 111. 
turers’ Insurance Co., Minneapolis, Minn. Phoenix Fire Insur- 
ance Co , Hartford, Conn. Maryland Casualty Co., Baltimore, 
Md. Plate Glass, Elevator, Boilers and Employers Liability. 





J. N. Vance, Pres. 
Jas. P. Apams, Secy. 


Cc. W. Franzuem, Vice Pres 
C. H. MERKEL, Ass‘t Secy. 


Cash Capital, $100,000.00 
Over #1,750,000.00 Paid in Fire Losses. 


Franklin FireInsurance Co, 


OF WHEELING. 


Organized 1862. 
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Write for our 


| Instructive Catalogues 


ae 
Professional 
a Underwriters. 


Insurance Department, 


THE GLOBE WERNICKE Co., 
CINCINNATI. 





Health Insurance Exclusively. 





Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 


Company of Baltimore City. 


CAPITAL $100,000.00. SURPLUS, $38,000.00. 
RELIABLE AGENTS WANTED. 





Reduced Rates to Milwaukee, Wis, 


AUGUST 25-31, 
Good for return until September 4th, inclusive, 
—vIA— 





ACCOUNT OF 


Annual Meeting National Association | 


of Local Fire Insurance Agents, 
August 29-31. 


Affording a delightful trip between Chieage and Mil- 
waukee along the shore of Lake Michi i 
F requent fast trains. Service unequaled 
Parlor Cars and Dining Cars on p rincipal trains. 
aan Pe ste Parlor Car on train Veoving Chicago at 
s For ticks tickets, ates and full Dy mage — apply Me 
orth-Western Offices, 212 r reet 
and Wells Street a 
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Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O, 


WRITES OHIO BUSINESS ONLY. 


Fifty-Four Years Continuous and Successful Operation. 





W. R. ROSS, President. C. A. ROSS, Secretary. 
E. T. OOKANE, Ass’t Secretarv. 





Incorporated April 17, 1876. 
Began Busi 


Liotath 





2, 1876. 


THE CENTRAL MANUFACTURERS 


MUTUAL INSURANCE CO. 
VAIN WERT, O. 


Liability of Members to Assessment, $371,788.55. 


Total Cash Assets $108,980.80. 
Net Cash Surplus $67,218.20. 





H. V. Otxgy,Pres, F. W. Purmort, Sec’y and Treas, 





187%) STRONGER AND NO BETTER THAN EVER. 1900, 


TheONIO MUTUAL 


FIRE INSURANCE C0, 
OF SALEM, O. 





An Agency Company Confined to Ohio. 


“MAXIMUM SECURITY—MINIMUM COST,” 
J. BR. VERNON, Secretary. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 


MANSFIELD, OHIO, 


DIRECTORS: 
N. 8. Reed, J. W. Jenner, W. W. Cockley, 
J.C. Larwill, G. A. Clugston, A. C. Cummins, 
H. R. Smith, H. C. Hedges, J. A. Rigby. 


Assets, $1,600,000.00. 
H. BR. SMITH, Pres’t. R. SMITH, Sec’y. 





|. W. WAGNER, Pres. J. M.Coox, Sec’y. 


TWENTY-StX VYERARS OLD. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF MANSFIELD, OHIO. 


Premium Notes, $388,760. 
Net Cash Surplus $23,435. 





Transacts an iigency Business in Ohm, 





Twentieth Annual Financial Statement | 
OF THE 
Manufacturers’ & Merchants’ Mutual Insurance Ce, 
ROCKFORD, ILLINOIS. 


| 4. W. PRICE, PeesioenT. F. F. WORTAWOOD, racasuneR. 
GEO. B. KELLEY, vice-race. GEO. W. CARSE, Stcrerant. 


JANUARY 1, 1900. 


| ASSETS. (Contingcai wii Tatas 
$487,155 13 
| Surplus above all Liabilities... - $439,704 23 
Net Cash Surplus, 618,118.03. 

id since organization “corrected”. 

Average rate of dividends to policy holders 20 per cent. 


Losses 
Cash 





18 THE WESTERN 





UNDERWRITER. 








ASSETS (Market Values), 
Jan. 1, 1900, $69,419,717.78 
LIABILITIES, N. J. & N.Y. 
Standard, . $63,794,024.56 
SURPLUS, . . $5,625,693.22 


Policies Absolutely Non-Forfeit- 
able After Second Year. 


| 
| 





AMZI DODD, 





mutual Benefit 


LIFE INSURANCE 
COMPANY, 
NEWARK, N. J. 





IN CASE OF LAPSE the Insurance 
| is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
or, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, travel or occupation are 
removed, 





The Company agrees in the Pol- 
icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment of the Policy is made as 





— Reliable and energetic 7 
WANTED Reliat le and energetic President. 
Agents. ... For particulars, address the 
Company direct, or either of the State 
| Agents, whose name, address, and terri- S. JOHNSTON & CO., 


tory are given herewith.... State Agent for Michigan, 
Office, Campau Bldg., 


DETROIT. 








collateral security. Losses paid 
immediately upon completion and 
| approval of proofs. 





L. D. DREWRY, 
State Agent for Ohio, 
Office, The Pike Bldg., 

CINCINNATI, 











.... Insurance Company, | 
Park Building, PITTSBURG, PENN. 


Central Accident - 





Capital and Surplus over - $200,000. 


SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 
New Flate Glass Policy---More definite and liberal than 
other policies. 





The above coniracts arc the best to buy and the best to sell. 





AGENTS WANTED. 


| A. GC. 


State Mutual Lite 


SURANCE. COMPANY, 
WORCESTER, - MASS. 


INCORPORATED 1844. 


Assets, January 1, 1900 $15,011,248 
Liabilities, Janaary 1,1900... 14,518,776 
| Surplus, January 1, 1900, Mass. Standard . $1,590,399 


BULLOCK, President. ; H. M. WITTER, Secretary. 


CHICAGO OFFICE: 85 DEARBORN ST. 
E. H. CARMACK, General Agent. 


GEO. L. WRENN & SON, General Agents. 


CLEVELAND, OHIO, OFFICE: 504-6 NEW ENGLAND BLDG., 
HUBERT H. WARD, General Agent. 


Cincinnati Office: Mitche!| Bidg.,. - -  W. 8B. JONES, General Agent. 





The John Hancock Mutual Life Insurance Company | 


OF BOSTON, AXASS. 


S. H. RHODES, Prest.; ROLAND O. LAMB, Vice-Prest. and Secy. 


Issues the most desirable forms of Life, 
ment Policies. Annual Dividends. 


Endowment, Term and Install- 
Cash and Paid Up Values. 


The Most Liberal Conditions of Any Policy in the Market. 
See Our Policies and Terms Before Engaging Elsewhere. 


EXCELLENT AGENCY CONTRACTS AWAIT GOOD MEN. 


ROBERT K. 
J.C, CAMPBELL, 


EATON, Superintendent of Agencies, Boston, Mass 
State Agent for Ohio and West Virginia, Board of Trade Building, 
Columbus, Ohio. 





The Western Underwriter 


Gummed Policy Labels. 


ANY SHAPE OR STYLE. 


In Red or Blue. In Gold or Silver, 


 icdncisns $2.75 OD. 5 osecveiee: $3.75 
| 3.75 aes 5.50 
dc ceisorasie’ 5.50 5,000............ 7650 
ee 9.00 10,000........... 12.50 


Special prices quoted on larger quantities. In erdering make copy 
full and exact, 


The Western Underwriter Co. 
CINCINNA’TE 





INCORPORATED 1851. 


THE BERKSHIRE LIFE INS, CO. 


PITTSFIELD, MASS. 


WM. R. PLUNKETT, President. 


JAS. W. HULL 


JAS. M. BARKER, Vice-President. 


Secretary and Treasurer. 


All policies now issued by the BERKSHIRE give t » the insured all the advantages 
of Massac 


of the perfected Non-for feiture Lau husetts. 
Before insuring your life or taking an agency examine the new policy contract 


now being issued by the BERKSHIRE. 





JOHN THOMAS, Gen"! Agent Northern Ohio, 
316-316 Williamson Bidg., Cleveland. 


JOHN A. RINGOLD, Gen’! Agent Southern Ohio, 
14 Carew Building, Cincinnati. 


WILLIAM D. WYMAN, General Agent for lilinois, 
100 Washington St.. Ghicago. 





OF NEW YORK, 


THE HOME LIFE ssseosowax 


GEORGE E. IDE, presivenr. 





Increase 

1899. Per cent. 

i Pore es etna wadsasean dunes $11,348,859.12 7.8 
Policy Reserve and all other Liabilities... .. 10, 145,580.70 7.86 
*Dividend Endowment Fund ............... 626,713.00 18.90 
BO PN cons aictisn cat nen se cae coe Weeees’s 1,203,278.42 4.36 
Number of Policies i in Force I earn 26,262 8.19 
DN CP BONO... kccicncowse ds svsasnens $49,258,697.00 8.08 
ND hE ee renee Tee 2,372,130.59 7.23 
Renewal Premium Income.................. 1,436,074.93 9,87 
Excess Income over Disbursements 725,243.50 34,39 


*This item is generally included in the surplus of other Companies. 


Payments by Policy-holders since Organization, (1860), $32,887,028.95. 
Payments to Policy-holders and now held for their benefit, $33,341,452.86. 





W.A.R. BRUEHL & CO.,Gen’l Managers Ohio and So -Indiana, Cincinnati, 0, 

















THE WESTERN 


UNDERWRITER. 





PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 


INSURANCE IN FORCE, - - = « 
ASSETS, - - - - *-\-2.+ * - * 





$128,740,464.00 
40,037 ,989.76 





In everything which makes Life Insurance perfectly safe, moderate in 
cost, and suitable to the needs of insurers the PROVIDENT is unexcelled, 

Evidence of the skillful and faithful mauagement of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of vagy fF For the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents solicited. 
WILLIAM D. YERGER, Generar Acent Western Onto, 
METHODIST BOOK CONCERN BUILDING, CINCINNATI, OHIO. 
Ss. S. SAFFOLD, Generar Acent Eastern Ono, 
706-710 GARFIELD BUILDING, CLEVELAND, OMIO. 
JAMES W. JANNEY, Generac Acenr, 
325 MARQUETTE BUILDING, CHICAGO, ILL 
BASSETT & REESE, Genernat Aoents, 
44 HOME BANK BUILDING, DETROIT, MICH. 





Provident Savings life 
Assurance Society 


OF NEW YORK. 
Epwarb W. Scott, PRresIDENT. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 


Successful Agents, and Gentiemen Seeking Remunerative Business Connections, 
May Apply to the Head Office, or any of the Society's General Agente. 








——=STHIRTY-FOUR YEARS OLD.q]==- 


Annual Statement, December 31, 1899. 











e Ins STA LA $487,739.81 
Millers & Manufacturers Company | 00s” 
Miimaneapotia, Mimmecscen. Reinsurance Reserve .....:......... . 86,508.72 

I OD er ee 3,00.71 

C. B. SHOVE, President. F. S. DANFORTH, Secretary. J. 3. HUSS, Asst Secretary. Surplus over all Liabilities..................... $272,081.38 

F.K. HOGUE, Toledo, Ohio, - - General Agent for Ohio. Settuas bias Gras tenia ee 
niet romvaevies | sent tome | Mota Reserve Fond Life Association 


THE STATE LIFE INSURANCE GOMPANY, "NuNUs. 


The largest and most progressive Old Line Company {2 the world for its age. 





Gemmrnnen te Rone Daseer Bi, FEED occ cccccvcccécscctecsseccscesscocssooseed $22,208,470 
TT - ahichoan cabelekilanane bhddaiemonainadend ubeuceidase eaten 417,780 
LF iikevandtesteverskcsechhpabaersanedidobhascrsinsectsdbsccebebrnsecs 266,246 
Surplus over all llabilities, saved out of the business in five years ............... 161,534 
Deposit with State of Indiana for protection of all its policy-holders............. 300,000 


No other Company could show such results at the same age. 


The mage J is incorporated under the Legal Reserve, Compulsory Deposit 
law of Indiana, acknowledged to be the best law ever enacted. Every policy is se- 
cured by a deposit of its entire reserve value with the State of Indiana. 

The Company issues all formsof life and endowment insurance, with loan, cash 
and paid-up values, extensions, etc. 

To Life Insurance Agents—K&xamine the Life Annuity Competitive Contract of 
this Company. A unique and advanced method, original with this Company, of se- 
curing a closer fraternity of interests between the agents and the Company. The 
—_ contract that givesan agent a fair show to grow with, and share in the pros- 
perity of his Company as it grows and prospers. It enables the average agent to 


win a life competency and become independent. WRITE FOR PARTICULARS. 


(/noorporated.) 
FREDERICK A. BURNHAM, encsivent. 


Mutual Reserve Building, New York City. 


LIFE INSURANCE 
ON PURELY MUTUAL BASIS, 
WITH FULL RESERVE. 


@ RESULTS UNPARALLELED. © 1900. 


1881. 





| Total Death Losses Paid by Mutual Reserve Fund Life Association 
since organization, over 


FORTY MILLION DOLLARS, 


Competent men can secure liberal contracts by applying to the Home Office 
or to any of the Managers or General Agents. 





Massachusetts Mutual Life Insurance Co. 


INCORPORATED 1851. 


Assets Jan. 1, 1900, $23,819,937.17. 


Liabilities, $21,835,114.54. 


Surplus, $1,984,822.68, 


Definite paid-up and cash surrender values written in every policy. 


JOHN A. HALL, President. 


CINCINNATI OFFICE: 201 Johnston Bullding. ~- 


HENRY M. PHILLIPS, Secretary. 
F. G. CROSS, Manager. 





A. G. TuRWIPsEED, Prest. W. C. Hit, Treas. 


THE INTER-STATE LIFE 
ASSURANCE COMPANY. 


Home Office: W. E. cor. Fourth and Elm, Cincinnati, Ohio. 


J. W. PowERS, Secy. 














The company operates upon the mutual principle. Chartered and authorized un- 
der the general laws of Ohio, as a level premium, legal reserve company. Its 
rates and policy guarantees are the fullness of 


THE HICHEST STANDARDS. 
The company Issues all forms of legitimate insurance contracts, such as term, limited 
payment life, endowment and debenture policies. 

Extraordinary inducement to Agents 


Will be made to a limited number tp operate in Ohio. None but men of high stand- 
img and good record desired. Address the AGENCY DEPARTMERT. 


GHARTERED i866. 


THE HARTFORD LIFE 


INSURANCE COMPANY, 
HARTFORD, CONN. 


33 Years’ Successful Business. 


Every desirable form of up-to-date contract is issued by this old and sterling 
Company. All rates and values guaranteed in the contract. 


“RESULTS ARE BEST PROOF.” 
Eighteen and One-half Million Dollars paid in Benefits. 


Ratio of Assets to Liabilities, $142 to $100 
First-Class Contracts and Al Territory for Business Producers. 











| 


' GEO. E, KEEWNEY, President. * CHAS, H. BACALL, Secretary. 

















AMERICAN HEAD OFFICE: 











846-348 Broadway, New York. 

OSCAR ISINC, Gen’! Manager. 
SIDNEY H. MOOK, 
Manager Casualty 
Department. 


P.W: WARD, 


1131 Willlamson Buliding, 
CLEVELAND, OHIO, 
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ROLLA V. WATT, Mer., 


For 
Pacific Coast Department—California, Oregon, 
Washington, Utah, Idaho and Arizona. 


SAN FRANCISCO, CAL. 


JNO. TENNEY, Megr., 
R. EMORY WARFIELD, Ass’t Mer. 
For 
Pennsylvania, Ne , Delaware, Mary- 
lend, Virginia. Kcazolina Dist. of ” 
Columbia, West Virginia. 
ROYAL INSURANCE BUILDING, 
306 Walnut Street, PHILADELPHIA. 


J 


FIRE 








BORGE W. LAW. 


OHN H. LAW. G 
LAW BROTHERS, Mers., 
F 


or 
Western rtment — Illinois, Ohio, Indi- 
ana, Michigan, Iowa, sas, M uri, 
Minnesota, Wisconsin, N. Dakota, 8. Da- 
kota, Nebraska, Colorado, Wyoming. 
ROYAL INSURANCE BUILDING, 
169 Jackson Street, CHICAGO. 











“The Leading Fire Insurance Company of the World.” 





ROYAL 


Insurance Company. 
CHARLES H. LAW, 


106 EAST THIRD STREET, 


Ground Floor. 





E. F. BEDDALL, Megr., 
G. M. COIT, Ass’t Mgr., 
For 
THE STATE OF NEW YORE. 
ROYAL INSURANCE BUILDING. 
50 Wall Street, NEW YORK. 


GEORGE P. FIELD. E. B, COWLES. 
FIELD & COWLES, Megrs., 
F 
Massachusetta, Connecticut, New Hampshire, 


Rhode Island, Vermont, Maine. 


85 WATER STREET 
: BOSTON, MASS. 


TORNADO. 











JNO, B. CASTLEMAN. A. G. LANGHAM. 
BRECKINRIDGE CASTLEMAN. 


BARBEE & CASTLEMAN, Mgrs., 
For 
Southern Department — Kentucky, Tennes- 
see, Georgia, Florida, South Carolina, Ala- 
bama, Mississippi, Texas, Arkansas, Lou- 
isiana, Oklahoma, Indian Territory. 
LOUISVILLE, KY. 


MANACER eee. 
CINCINNATI BRANCH, 








Ma-onie Temple. 








Western Salvage Wrecking Agency, 


Handlers of all kinds of 


FIRE AND MARINE SALVAGE. 
Nos. 207 and 209 Madison Street, 


CHICAGO. 


SAMUEL GANS, Manager. 


Long Distance Telephone, 
Main Express 275 


THE EZEKIEL & BERNHEIM C0 
§ALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 
Salesrooms, 334 Main Street, Warehouse, 316 Elm Street, 


CINCINNATI, OHIO. 


Every facility for handling merchandise of all descriptions. 
Cc. BEB. BOTHSCHILD, Special. Long Distance Telephone, No. 1368. 
@@ Adjusters will please telegraph or telephone at our expense. 459 




















THE MUTUAL LIFE INSURANCE COMPANY 


OF NEW YoRE 
BiIcHaRD A. McCuRDY, PRESS. 
Offers exceptional opportunities to good agents to represent it in the United States and Canada. i 
It is the best company to work for and employs only good and reliable men. 
It issues the most attractive and desirable policies, and is the greatest financial institution in the world. 


Experienced agents who desire to represent this company are invited to address 
GEORGE T. DEXTER, Superintendent of Domestic Agencies Home Office. 

















? 2h Ue Accident 
and Health 
CSfecident Jw ie 


Policies. 


BEST COMMISSIONS. 


or NEW YORK. 


LARGE BENEFITS. LOW RATES. 


Assets, - 2 $777,385.45. Surplus, « © $365,124.30. 


KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 


.MARYLAND CASUALTY CO., 


BALTIMORE. 


Capital MU 645. 6i0tuehtssdhbshestemusetesccsedenennotoodbens $750 
pa an are SNES MIEN vncoccéntosonscnennattineisahassace 666,216 
| Surplus to Policy-holders ................cc..scsccccesseceseccseecs 000 
. EY SII canscnbseeschesciccuccedesnqasonstibanebed 559,217 


Writes desirable contracts covering 
Employers’ pon neo Workmen’s Collective, 
Public and Landiord’s Liability, Teams, ... INS 
Individual Accident, Plate Glass, Elevator, .. URANCE 
Automatic Sprinkler, and Steam Boiler... . 


The Highest Grade and Most yr System of Epepocttens 
Guaranteed Elevator and Steam lier Policy Holders. 


The Strongest Casualty and Accident Company. PRODUCING AGENTS WANTED. 


| GEO. G. BROWN, General Agent for Ohie. 


908 New England Building, Cleveland, Ohio. 


A.C. DURBOROW, General Agent, 605 Tacoma Bldg., Chicago, Ill. 


























